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ABOUT THE PHONE CALL: 


I said in my ad I would provide 2 phone numbers. By calling these numbers you 
will make a discovery ... by ordering my Money-Making Plan you are ahead at least 
$ 12 , 000 . 

If you phone 1-800-TRIMARK, you will be pleasantly surprised to learn this com- 
pany charges $24,900 for a franchise fee. For this huge amount they will provide 
the same know-how I am providing you in this report. 

Or. vou may want to phone (201) 945-1356 and talk to the person in charge of 
franchise sales. This company charges $12,000 for the franchise. They charge this 
much to help you get started in the same business I am just about to give you for 
almost nothing. 

Both companies charge thousands of dollars to help you get started in the same 
business I am about to show you. But I am willing to give you the same information 
for almost nothing. 



WHAT IT IS: 


Regardless of how high your income is or how good your job is, there is simply no 
job compared to self-employment. In the next few pages I will provide you with a 
step-by-step plan to enable you to become your own boss within a very short time. 

However, you can put my plan into action while keeping your job or present voca- 
tion. My plan does not require you to put in long hours. Once you become successful 
and want to expand your business, you can quit your job and work full-time on this 
new venture. 


THE BASIC INGREDIENT 


As I have said earlier, no matter how easy the plan is or how well put together 
the package is, you won t maice one penny until you put to use what is given to you. 
What you will have to do is to read this plan several times. Then, put down a list 
on a piece of paper what you need to do if you want to reach your goal of making 
money. 


No matter what franchise you take. . .printing, fast food, employment agency, flower 
shop, etc . most franchisors require you to pay them a one-time fee so that you can 
use their name. In addition to the fee, they usually charge 5-7% of your gross sales 
each month for being a part of their organization. 


Since the reputation and advertising of franchisors generate business for you, it 
makes good sense to pay the franchise fee. I am Thinking about such companies as 
MacDonald’s, Wendy’s, Jack-In-The-Box and Seven Eleven Stores. The reason is 
because by using their well-known name you will get business. If you started a small 
tast-lood restaurant on your own, you would have less chance of succeeding than 
if you were a part of a well-known franchise such as MacDonald’s. The name alone 
generates business for you. 
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e^mnl 8 "T 'T 8 ^ 1 ? d ° eS n0t play a si S nifican t Part in one’s 
ht n .Ti • ^ example, a dry cleaning business or even a flower shop-the name 

a d one will not enhance your chances of success. Your success will also depend 

™“ rs su as loca,ion of your business and ,he quality and need f ”ToS 

cussT pa,d °K $ U 4,000 franchise fee for the business I am about to dis- 

You will* b W e°f StlH thC W ° rk f ° r the SUCC6SSftjI “g of your business, 
nmvid- b .. he i ne ° rgani f lt > P ut it together and run it. What the franchisor 
te-H- » 1!> he . know_lu 7 ot the business. I am providing you the same know-how 
beMdes a complete manual to put the plan into action-without making you pay $12 m 

for a franchise fee. I know the plan and the know-how I am giving you will work 
you have to do is take action by following the steps I give you 

THE PLAN 

If you have ever been in busines or have closely watched how retailers and small 
businesses operate you will notice one thing-what retailers, shop owners and mer- 
chants want above everything else is MORE BUSINESS. This is an obvious fact most 

oleTe tns?^" 0 ^ H ° WeVer ’ pe ° ple don>t realize these business peo- 

ple are constantly planning strategies to increase their sales. Of course, this isn’t to 

say they don t spend time in ordering supplies, production, service of merchandise 

busLts P M V1S1 °h ° fthe,r W ° rkerS * But thdr overriding concern is to increase their 
hm f More business means more profits. This is true not only for new businesses 

bm tor established ones as well. This makes sense. Who doesn’t want to make more 
money : 

My business plan revolves around the premises that retailers, shop owners and mer- 

toSe hm 30 * t0 mCreaSe th K k bUSineSS ‘ My Plan ° ffers yOU the opportunity to help 
these businesses increase their profits while making substantial profits for yourself 

, itrti'! « et the businesses to subscribe to your service (I will come to that in 
• i e w i c) you will be charging a fixed sum of money. The tool you will use to 
increase their business will be the coupons. Now don’t be scared of the word coupon 
was also intimidated when I first learned of this secret. I thought you would have 
to have . lot Of money for this in order to have a lot of people woricing for you 

no tovestmem neUher m ° Dey " 0r raanpow,:r ' 0ne P«son can do it with 

The small businessman or the merchant will be paying you for the privilege of having 

a coupon m your coupon directory. If the merchant had one coupon in this directory 

and ,f th,s ,s matled to lu.uuo people in the immediate vicinity of the business, wouldnh 
nis Business increase? 


Merchants use many methods 

by the paper on their cars. Instead of helping them 
it may create bad feelings for their business. 

flie^^n dw^knc^ts^It^can'be veiyexp^tve^o distribute ^O.O^su^^^sto^ 0.000 

residents. 

In short, to distribute a coupon to 10,000 residence^onhis 
— tI^rlS° in an area 

chants pay you for your service. 

You will collect the money for the coupons in advance. Then you pay the printer 
for production, pay the postage and keep the difference as pro t . 

1 will be providing you everything you need to accomplish this. I l»ve “ 

bm^eds^fd^Uars and several hourTof researclTyo^would'use preparing it on your 
own A1 you wm need to do is to insert your name and address and have .. pnmed. 
Then ^ be ready to go. But first le, us look a. the economtcs of my plan. 

Economics of the Plan 

EXPen T Cos. of printing 30 pieces of 10,000 coupons in 2 colors. 1,240.00 

3. ^"c^r'dS* of $.1,850 UTTU* 

4. Telephone Expenses 100.00 

5. Stationery printing, business cards, supplies. 830.0C 

6. Postage (Bulk Rate) . ca qc 

7. General Labor 


T otal Expenses — 

1. Proceeds from 30 coupon sales at $395 each. 

“SESJSESSm one coupon directory 

TOTAL EXPENSES FROM ONE COUPON DIRECTORY 

Net Income per mailing 
Net Income from 3 mailings per month 


SUMMARY OF ECONOMICS: 


° ne C ? UP ,° n direc,0ry With 30 C0U P°" S y°“ wi " *t $7, 502. SO 
Y ° U Ca " Wy “ SUy manage to d0 ,wo 

treuorics In u " c u,onth gyrating a net income of $15,005. The amount of money 

cTSne Xtl S UP ‘° y °“' ’ f y ° U “ Pr ° dUCe 5 ° r 6 per IniTyS 

t income will be in proportion to this number. 

Dirett mail is a very powerful medium and according to the A.C. Neilson Com- 

miell"/ T™ 8 * ' he rate ° f 16% per year You reall > 1 don '' even need statistics 

, r r«/u ,S a grOWmg f,eld since yoa may have recei ™ d much direct maii 
yourself. Whenever we come across a coupon we glance it to see if we can us it in 

any way. The merchants arc well aware of the effectiveness of the coupons and this 
is the reason your coupon promotions will be successful. 

STEP-BY-STEP PLAN 

STEP #1 


The first step is to choose a name for your business. You could name it after your 

Marketing c °' op '’ ° r Marysviiie c ° upon 


Many states requiring people using assumed names in businesses to register the 
business under a “Fictitious Name” with the county. Call the county office to in- 

N liTuahv tlfmV he appr ° priate forms for re g is tering the name. The one-time fee 
is usually $10-15 for registering it with the county. 

STEP #2 


The second step in starting your coupon book is to go the the Yellow Pages of 

fn aT e nut b ° r 1 00d “f d makC V* ° f ' he different ^ of businesses which arewith- 

“eius-e Tw^hel ’I""'.. 3 ? D?n '' g ° '°° far 3Way from that size of a " ar « 

ata dT"* ,M y ° U ‘° ge ' ,He merChaWS *° y ™ services in an 
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TYPES 

OF BUSINESSES 


NEED FOR 
COUPONS ADS: 
YES/NO 


NUMBERS IN 
EACH CATEGORY 


ACCOUNTANT 

ACUPUNCTURE 

attorneys 
AUTO BODY SHOPS 
AUTO PARTS DEALERS 
BABY ACCESSORIES 
BAKERY 
BOOK STORES 
BRIDAL STORES 
CAR RENTALS 
CAR WASHES 
CARPET CLEANERS 
CARPET SALES 
CHECK CASHING 
CHICKEN PLACES 
CHILDREN’S CLOTHING 
CHINESE RESTAURANTS 
CHIROPRACTORS 
COMPUTER STORES 
CURTAIN SHOPS 
DELI PLACES 
DENTISTS 
DONUT SHOPS 

DRAPERY MANUFACTURING 
DRY CLEANERS 
EQUIPMENT RENTALS 
FINANCE COMPANY 
FISH & CHIP STORES 
FITNESS CLUBS 
FLOWER SHOPS 
FURNITURE STORES 
GAS STATIONS 
GIFT SHOPS 
HAIR STYLISTS-MEN 
HAIR STYLISTS-W OMEN 
HAMBURGER PLACES 
HARDWARE STORES 
HEALTH SPAS 
HOBBY SHOPS 
ICE CREAM SHOPS 

INDEPENDENT INSURANCE AGENCIES 

JEWELRY STORES 

JUDO/KARATE 
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TYPES 

OF BUSINESSES 


NEED FOR 
COUPONS ADS: 
YES/NO 


NUMBERS IN 
EACH CATEGORY 


LADIES CLOTHING SPECIALS 

LIGHT & FIXTURE STORES 

LIMOUSINE RENTALS 

LIQUOR STORES 

MIRRORS & GLASSES 

MUFFLER SHOPS 

NAIL CARE/BEAUTY SALONS 

OIL CHANGE PLACES 

ONE-HOUR PHOTO STORES 

PARTY SUPPLY STORES 

PET GROOMERS 

PET SHOPS 

PHARMACIES 

PHOTOGRAPHERS 

PIANO STORES 

PICTURE FRAMING STORES 

PIZZA RESTAURANTS 

PLANT SHOPS 

PLUMBERS 

PODIATRISTS 

RAQUETBALL 

READING LABS 

REAL ESTATE AGENTS 

RESTAURANTS 

ROOFING COMPANIES 

SEWING MACHINES 

SHOE STORES 

SMALL DEPT STORES 

SPORTING GOODS STORES 

SPORTSWEAR 

STATIONERY PLACES 

SUN TAN PLACES 

TACO PLACES 

TELEVISION SALES 

TIKE DEALERS 

TOY SHOPS 

TRAVEL AGENCIES 

TUNE UP SHOPS 

TUXEDO RENTALS 

TYPEWRITER SALES 

UPHOLSTERY SHOPS 

USED CAR LOTS 

VENITIAN BLINDS 

VETERINARIANS 

VIDEO EQUIPMENT SALES 

VIDEO RENTALS 

VITAMIN SALES 

WALL PAPER PLACES 

WINDOW CURTAINS 


TOTALS 


TOTAL 


TOTAL 
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Delete the type of businesses not in existence and add those not given in the list. 

I have found that not all businesses have a big ad in Yellow Pages, therefore it wou 
be hard to make a comprehensive list just by looking at the book. If you have time 
to drive around your neighborhood and make the list, it would be better. If not, just 
use the list I have provided and go over your Yellow Pages deleting or adding names 

as necessary. 

Now complete the other two columns: “Need for Ads” and “Numbers in Area. 

The first column will require you to use common sense in checking this box. Who 
would require this service? You know it would be useless to put down Sears, Macy s 
Montgomery Ward, or Safeway stores. These are big operations and they would not 
be interested in your proposition. All the shops which are mom and pop type usi 
nesses could use your services. I have made it easier by eliminating the ones no re- 
quiring your services. However, you should go over the above list and check he 
ones who you think would require your services. Then tally the total number of busi 

ness in each category. 

Using the list I have provided go to the Yellow Pages once again and make a list 
of all the businesses you have in each category. For example, let’s say you have dis- 
covered 4 cleaners in your area. You would then write down their names and type 
of business and list them all on the same card. If there are more than 5 or 6 of one 
type of business use two cards for that category. 

You may take a couple of days to do all his but it will save you time in the long 
run. If you are organized and systematic in making a list of potential clients you 
eliminate the run-around a novice usually experiences approaching a new project sue 
as my coupon book. 

STEP 3 . . 

At this point you may be wondering, who will go to the stores and solicit t eir 
participation in coupons from the businesses? You don't need to do this if you don t 
want to, or don’t feel comfortable about doing yourself. My plan doesn t require o 
go out and sell the coupons to businesses. But if you feel comfortable and are t e 
type who enjoys selling, by all means do so. Doing it yourself will be more profit- 
able for you in the long run. 

But this step is written for anyone who prefers not to promote the Coupon Direc- 
tory themselves. Call your local newspaper and ask them to place the following ad 
in their Classified Section under the Help Wanted-Sales column. 

Sales: 

Salesperson needed / Sales 
experience reqd. Make up 
to $600 wk. Call / 

Make changes in the above ad to fit your own situation. You will need someone 
to answer the phone during the daytime. If you work days your spouse or a friend 
could help you in this. If you have no one to answer your phone you should state 
the time you want to be called back in your ad. 
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When you get the calls from salespersons be professional and honest about the whole 
thing. Tell them your business is a new venture anti you want them to sell the coupon 
promotions on a commission basis. Also tell them they will be able to make any- 
where from $300-600 a week. Of course, their salary will depend on their own moti- 
vation and hard work. Start by hiring one person who you think is aggressive. 

I have learned by my own experience that it is better to be “up front” and honest 
in this situation. There is no need for you to pretend what you are not. You don’t 
have to lie to the salespeople about your business venture. If you are up front it has 
a way oi producing the good rapport and positive feelings that lead to mutual respect. 

You will only pay the salesperson when he makes a sale. You wouldn’t need to 
have any money oi your own to pay in wages because you would pay the salesperson 
Irom the advances collected from the orders. You will need to keep track of all the 
accounts your salesperson brings in. Your salesperson will bring in cash or checks 
when he/ she gets an order. You can pay 15% commission on all the orders and may 
choose to pay him/her fortnightly. 

STEP 4 

As soon as the inital period of getting acquainted with the business is over, the 
salesperson will be out selling. As soon as an order is brought in, you will need to 
open a business checking account at a local bank. You will be depositing all cash 
or check payments in this account to pay the salesperson for his/her commission and 
pay for other miscellaneous expenses. 


Once you have your salesperson, you will need some stationery and business cards 
pi inled with the salesperson s name and your company s name. You can approach 
your local printer and talk to him about getting credit from him if you can’t afford 
to pay for these. Explain what you are doing and how he could make money if you 
decided to give him the job of printing your coupons. 

STEP 5 


You need sales literature prepared which the salesperson can take to the shops in 
oidei to solicit business. You may go ahead and design your own literature if you 
wish. Sales literature costs anywhere from $400-800 just for typesetting the materials. 
But il you don’t want to spend any money on this, you can use the camera-ready 
copies i nave enclosed lor all the necessary literature. If you feel the need to make 
changes m what I have provided, by all means go ahead. 
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My staff also has done some useful research and has come up with a price guide. 
You can also change the prices if you desire. My prices reflect what the other coupon 
promoters are charging. 


If the price list looks too complicated, discard it and use only one price— $395 per 
coupon. Also, as you look at the price list, you will notice there are different formats 
given. A format of l/3rd means that this coupon is 1/3 of a regular page and will 
fit into a regular envelope. You can also make a little booklet containing 30 coupons 
by having it stapled in the middle. Don’t worry too much about the sizes etc., be- 
cause your printer will be able to help you in this at the time of printing. The follow- 
ing copies of coupons will help you in making coupons for your own merchants. 



CARPETS STEAM CLEANED 


► . L 1L1. AUTUMN SPECIALS 

' ^ COUPON INCLUDES: 

- Basic Steam Clean 

t Skilled Technicians 

Pre- Vacuuming 
Color Brighteners 
Help Rid Fleas 
Deodorizers 
Raking & 

,„ KI — Most Furniture Moved 

COUPON K "A Service to Recommend" 

saves you ___ . 

$$$ Licensed 374*77^^ Insured ; 


; 



★ 3 ROOM SPECIAL ® 29 95 ★ 


CALL NOW 


SOFAS or ANY 
TWO CHAIRS 
CLEANED 

♦ 39 “ 

(most fabrics) 

Services Available 

• 24 Hr. Emergency Water 

Extraction 

• Expert Carpet Repair 

• Pre-Agitation And Cond- 

itioners 

• Pet Odor Control 

• Dupont Teflon Carpet 

Protector 

• Commercial Rates 

Available 

• We Do Windows 

Som* Carpets R»qutr« Prd-Conditioning 
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WEST CHIROPRACTIC 

i64b W. Anaheim St. , Harbor City 

FREE SPINAL EXAM 


530-5775 




^{Z\ 
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$ ' 


r/ry/) Qijj' if you j fAVF A PROBLEM T! I AT COULD BE 
TREATED NATURAL! Y WITH CHIROPRACTIC. 
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i . / » l i i V l , J ^ l l IV I VJC »V TU\i-l ^ i ^ 

APPOINTMHNTS-No Extra Cliaige 
SI ! I AULA F.SPANOL 

Call For Appointment 


( WE CAN HELP 

• BACKACi II . • AUTO INJURY 

• HEADACHE * SCOLIOSIS 

• STIR NECK • SPORTS INJUR' 

• N U M BN ESS • AR M P AIN 

• TENSION • LOSS OE SI Li ! 


O-'iiff igh» <0 198V 
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Dry Cleaning | 

fly Simply Presenting This Coupon With £ 

Any Incoming Dry Cleaning Order At | 

HILLSIDE CLEANERS { 

HKDSPUEAUS BLANKETS 5 

DKAI’EKY CLEANING TAKE DOWN <K HI 11 AND AVAILABLE ; 

All 1 HAT ION * LA l i N 1 )K \ * LE ATI! Eli c* SIJ E 1 )E CEE A N 1 N( r '?> 

Expires December 3 J. 1*?85 T 
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For your first project you should stick to only one type of copon such as a 1/3 
page printed in one color on white paper and put together into the Coupon Directory. 
As you start making money you can gradually switch to 2-color printing on color 
stock in your other subsequent promotions. 

The important thing to remember is you will be asking the shops to place their 
coupon in your directory for a fixed fee of $395. This price includes all design, printing, 
postage and mailing costs. By putting coupon in your directory each will be mailing 
to 10,000 residences. Your directory will be a great success because there isn’t any 
other way a merchant can reach so many customers within his area for so small an 
investment. 

You will only mail to 10,000 residences in the beginning. The price list I have 
enclosed has different prices if you choose to mail 20,000 or 30,000 pieces. I wouldn’t 
worry about other sizes and larger mailings at this initial stage. If you just stick to 
one size and a simple directory format you will avoid confusion when you are just 
getting started. You will learn all this little by little by the time you have successfully 
completed two promotions. 

If you are able to get the credit from your printer you should have your sales litera- 
ture printed in two colors and on good paper. This will create a better impression 
on the merchants when your salesperson shows it to the prospective clients. Put together 
all the printed sales literature in a plastic transparent folder. These folders are availa- 
ble at your stationery store for 43 cents. In the beginning I would print only 100 
sets of your sales literature. Although it costs more to print anything in small batches, 
you would then require less initial credit from your printer. 

STEP 6 

There are two types of coupon promotions. There is a type in which all the coupons 
are printed and loose coupons are put into an envelope. Another type is when the 
coupons are stapled in a little book. You should decide which type of promotion you 
want to use. All the enclosed literature deals with the type having a little booklet. 
Such a booklet is commonly referred to as a Coupon Directory. 

Since you are a beginner I suggest you start with a Coupon Directory because I 
have provided the literature to you. Your salesperson can make a selling argument 
that the loose coupons have disadvantages because people discard them the same day 
they received them. Some of the market studies have proven that these envelopes 
are not even opened. But in the case of the Directory, people will glance through 
the booklet and will keep it lying around for future use. 
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S i HP 7 

, * liL j' ,h y 1 yuur saics P ers °n will he to develop his/her own sales strategies. You 
have already completed a lot of work for him by making the list of the busmen- 
m y* *iii area, phone numbers of merchants, addresses, etc If you have hired a sulcsper- 
:; ,n W , ,S ^Penenced in “cold call ' selling you can start selling the very next day 
i. .y>'ii have mreu an inexperienced salesperson you can improve his/her selling terh 
tuques 2()0% by having him/her read the following books: 

Boycn, Pee Successful Cold Call Sidling, American Management Associatin 1981 
I P’ west 50th Street, New York, NY 10020. 

Another useful book 1 recommend is: 

Hopkins, lorn; How to Master the Art of Selling, Warner Books, Inc., 666 Fifth 
« venue, N.Y., N.Y. 10103. 

Mtvsr public libraries have copies of these books. Go to your local public libnn-v 
umO vneek U.C.I. urn ana glance through the pages. You will discover wonderful things 
about selling Both ol these books have been written by two “super” salesmen 

Vour salesperson will be ready to go out and sell once Mr. Boyer’s book is read. 

WHAT WILL THE SALESPERSON BE SELLING? 

Your salesperson will be selling coupon space to businesses in your area In the 
beginning you will only concentrate on 1/3 page coupons and charge $395 to dis 
h'bule to 10,000 residents in your area. 

I In. sale. .per .on may tall tin. business in advance and set up an appointment with 
the owner or just go into the shop without calling. Some salespersons prefer on one 
method while others prefer the latter. 

Mirny sh"ps and businesses would be happy to gel a deal like this because ii is 
cxliemely expensive ten litem hi advertise through other sources. Let us analyze the 
advertising options the businesses have. 

I Yellow Pages: 

I Ik i enow Pages are effective but very expensive. There is also great eom- 
pcn y o " lrom thc Same devices other businesses are offering. Businesses need 
a very large ad to tight the competition and attract attention. Besides, for many 
businesses \ ellow Pages are not suitable because many people don’t look in 
me Yellow Pages for certain services. Some of these arm dry cleaners, bar 
mis, last mod icslauiant, and oil change places, tor example. 

2. Direct Mail SOI. O 

Direct Mail is very effective but the cost of printing, addressing and mail- 
ing is prohibitive for a small business. One piece of mail costs hundreds of 
• !** ss aiN it- posi ape si ii nips alone. 
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3. Local Papers: 

Even though newspaper circulation is very large this is a waste ot money 
because most small businesses usually get their customers within 4-mile radius 
of the newspapers go outside of this 4-mile radius of small business. The ad- 
vertisers pay for the ads on rates based on the newspapers total circulation. 

4. Coupon Promotions. 

Such promotions are the most cost-effective programs. The Coupon Direc- 
tory put out by you with 30 advertisers will go to 10,000 homes for as little 
as 3.98 cents per home. The merchant will like the fact there will be no com- 
petition from the same kind of business in the Coupon Directory chosen for 
advertising his business. 


WHO ARE YOUR CLIENTS 

Most of the businesses who will buy a space in your Coupon Directory will be 
small businesses. You should not sell ads to two competing businesses in the same 
package. The main attraction for the business to place a coupon in a Coupon Direc- 
tory is because there will be no competition. The merchant may decide to offer coupons, 
a 10% reduction or Free Gifts for those customers who come to him through your 
ad. The merchant can easily keep tabs on how much business is received from your 
Coupon Directory by tallying all the coupons received from customers. This is good 
for your subsequent issues because he will ask you to include him in your package. 
You will then start building a loyal clientele. 


HOW MANY BUSINESSES WOULD PARTICIPATE 

The number of businesses who will participate depends on the salesmanship of our 
salesperson. There may be 1200-1500 businesses in your immediate area. I have 
provided you with 135 different categories of businesses earlier in my kit. The job 
of your salesperson will be to approach as many merchants as possible and get about 
30 businesses to participate in your program in order to make the kind of money 
I have been talking about. Getting 30 coupon promotions from 1500 businesses is 
not hard if you have a good person selling for you. 

You should not put more than 35 coupons in one directory because it will be too 
bulky and too much trouble for the consumer to go through if you do. This will reduce 
the effectiveness of your Coupon Directory. You want your clients to be happy with 
your service and get the best return for their dollars. If they get more business they 
are more likely to come to you for subsequent inserts. 

Since you would have your salesperson on commissions, you would only pay him 
when he gets customers. You can pay him a commission of 15%. 


PROJECTED INCOME FOR COUPON PROMOTIONS 


Number o! 
i oupons per 
Directory 

Number of 
Directories 
per month 

Gross 

Income 

Total 

Expenses 

NET 

MONTHLY 

INCOME 

15 Coupons 
20 
25 
30 
30 

2 

2 

2 

2 

4 

$11,850 

$15,800 

$19,750 

$23,700 

$47,400 

$ 3,437 
$ 4,170 
$ 5,762 
$ 8,695 
$17,390 

$ 8,413 
$1 1 ,630 
$13,988 
$15,005 
$30,010 


MONTHLY INCOME 

Projected income for doing your promotion in only 2 areas is $15,005 per month 
ns goal can be achieved by employing only one salesperson for bv doing it your- 
sdl unce you become experienced in this you can expand your operation into other 

d I C< I s . 


There is an unlimited income potential in this plan and you will be able to generate 
_ m ' nCOmc on a regular basis - However you must keep in mind your break 

i ,v 1 ,lgure OUT how man y C( »upon promotions you have to sell to break even 
H you pass tins break even point the rest is profits. 


You can bring out the Coupon Directory in each area 4 times a year. Theorem 
0 arcas . w,th 30 cou P on promotions each to generate a net in 

V * 1 1 PCI mwn,h - since you w,n be bringing out one directory every three 

months, you will continue this cycle of income indefinitely. As vou are no Zo 

H r lra,U h,Se r ™ C ° VCr - -my areas as you want when you warn 
• ••■ . .ii .lie aieas arc yours for tlie taking. 


J he subsequent issues of your Coupon Directory will become easier to promote 
- vnu necome more experienced You will develop a -feel” as to what Linm 

m l E n° ( rr u ' l()l y °m r mOLU)n ' ALS0, yoU wil1 begin to cstablisb a track record 
;-o i..kt ..ic oumucsss will Know that you have been dong this successfully, you won’t 

;\T. r ,U im> SC, " ng 1 hcy w,n cali and request you to include them in your Coupon 

« ' !i LLiOI V . 


HOW TO PICK THE AREA FOR 
MAILING THE DIRECTORY 

If you live in a small town, it will be easy. You will have less choices to pick the 
for your Coupon Directory because the number of locations wt 

nesses will be limited. . 

on the other hand, if you live in a large metropolitan center n willte a Uk ttfedt 

a :r d a * i" 

“2d to both homes and apartments. Everyone uses coupons no matter what h, s/her 
income may be. Write down two or three street addresses. 

Phone your local post office and ask for the zip codes of the addresses you wro e 

zip code has more than 10,000 residences in it. 

HOW DO YOU GET THE INCOME WITHIN 30 DAYS 

Vnn must set a deadline for all promotions and it should not be more than 40 days. 
Th”i your"rso„ will tell the possible business clients .hey have up to 

„n order a 50% advance from each merchant should be collected, ror a v 

book you will receive an advance of $5925 from each area. You wtll rece.vc 
vance payments of $11,850 for two areas. . . 

You will be able to pay half of a salesperson’s commission and other incidenta 

of making a go of your business. 

WHAT ABOUT AN OFFICE? 

At this point of the game, when you have just started, there is no need for you 
to get an Ice. When 

happen to call you can have your salesperson return then calls. 


STEP #9: GETTING THE POST OFFICE PERMIT 


What you should do is to go to the main Post Office in your area and apply for 
a hulk mail posiauc permit. Ol course, you know first class postage is 22 cents at 
l he present lime. Tf you obtain a permit which allows you to mail all the mail together, 
it will cost you 8,3 cents per piece. It takes 3-4 days for your mad to reach the desti- 
nation since it will he sent 3rd class mail. 

There is an annual fee of $50 for getting this permit and in most cases you will 
he able to get the permit within a lew minutes. A Post Office clerk will give you 
a number which must be printed on all the mail you are sending by bulk mail. I here 
is a set procedure which you must follow to put your directories in bundles. The 
postal clerk who deals with bulk mailing will show you all the details. Here s an 
example ol a hulk mail envelope: 





UULK HAIL 


— 

U S postag r 

— 

! 

PAID 

I'ormit ttn 

— 


"overnight"! 

I... 

out collateral... 

• 525.000 interest free loan. 

• Wipe out debts in 90 minutes. 

• Buiid AAA credit ratings 

• Start your own business without cash. 

|ii)|; niHIIIU;; UINISIBF. 


STEP 10 PRINTING 

As soon as you have received ail your orders you will go back to the printer who 
has given you the credit lor brochure printing. If you did not get the credit, yon should 
shop around for a printer. Talk to as many printers as possible and get their estimate. 
Pick the one who seems to be most reliable anil reasonable. Most piintcis have type 
setters who can help you in designing the coupons. As an example i am providing 
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Once the typesetter has prepared the proofs you will send the proofs to the merchants 
so that they can approve the proofs. At the time of proof approval, they will pay 
you the balance on their account. Your salesperson will be taking care of all these 
things. 

As soon as you have the proofs approved the clients you will give these to your 
printers. The printer will take 3-4 days to do everything. He will also be able to staple 
the coupons in the middle to make it a 1/3 page booklets. You will also need to give 
your bulk mailing permit number to the printer so that he can affix it on the top page 
of the Coupon Directory. 


STEP #10: RENTING OF MAILING LIST: 

You need to get the names and addresses of the people’s homes where you want 
the Coupon directory mailed. For this you should check the Yellow Pages of your 
telephone book and look under “Mailing List Brokers.” There will be several list- 
ings for these mailing lists brokers. Call and inquire about their rates for residences 
in a particular zip code. You will have to find the zip code where you will be mailing 
coupons. Tell the mailing list broker the zip code. You should emphasize that you 
want these for residences but not for homeowners. You want to be sure to mail to 
everyone who lives in either an apartment or a house. Also make sure that the names 
and addresses are in zip code sequence. If they are not the post office will charge 
higher rate for mailing. 

The names and addresses of residences come printed on peel and stick labels and 
Cheshire labels. The former are better if you are going to employ manual labor to 
stick these on your Directory. The Cheshire labels are cheaper but they can only be 
used by machines. If you are having your Coupon Directory prepared by a mailing 
service you can order the Cheshire labels. 

In California the peel and stick labels can be rented for $17 per thousand. They 
may be slightly higher in other places. Call and shop around for the best deal. 


STEP #11: MAILING 

The day your mailing list arrives and the printer delivers you the printed booklet 
you are ready to mail the Coupon Directory. You can use your garage or even your 
living room as your work area for 2 or 3 days. The labels come right off the page 
and will stick to the surface of the top page of the Directory. 
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Before you count these Coupon Directories go to the Post Office and ask the bulk 
mailing clerk to give you bags and rubber bands for putting .these -nbdb. ^ 
clerk will also tell you the regulations about the thickness of the bundles, etc. T he 
Post Office usually provides large sacks and rubber bands tree ot charge for the bulk 

As soon as you deliver the sacks of Directories to the post office you have com- 
pleted your task. Now you can concentrate on getting coupon promotions going into 

other areas, , , , 

PROOF OF MAILING 

We live in a world of distrust. The business which has paid you $395 to have a 
coupon-sent to 10,000 homes will always be wondering if you really did any mailing 
or did less mailing. I know. . .it hurts to answer these questions espeetahy 

if you are an honest person who has tried to be fair. But let s face the facts n~ e 
world of scants, schemes, bad deals and frauds, we are all a title skeptical abou 
takine another person’s word. If you had a small business and you paid $395 tor 
a service you are worried you are not going to see, you would be a little edgy, tou. 

Well, you will face this question in the course of your business E^ect ^ r ^ n ts 
to challenge your salesperson and say, “How do we know you will mail 1U,UW pieces 
or if would mail any at all?” You will be able to answer by providing documentar} 
proof supplied by the U.S. government. . .the Post Office receipt. You will pay the 
post office by check and will be issued a receipt which will specify the number ot 
booklets you mailed. No one can question this proof. 

SUMMARY: 

I have given vou all the steps in this report on how to make $15,000 and more 
per month. I have left nothing out and revealed all the secrets which it put into action 
will make you successful in this business, 

Whenver you take up a project go by one simple rule when you are evaluating 
if the plan ingoing*) be successful for you. The rule is simple-if someone has tued 
it and has been successful in it, so can you. It is that simple. 

What you need to do is to become familiar with all the details I have given >ou 
in this report. In any new business or project people first design the project, and ma 'e 
a list of the requirements. They make a blue print. Then they test the plan to see 
if the project has profit potential. They spend a lot of time and money just oing 

the testing. ... ... 

In your case, the testing has already been completed by someone else, with t c 
time and money. You will not have to spend a dime in testing to see it it will work. 
You need not ponder if the project is feasible. All you will do is put into action what 
is riven to you. By their testing and experimenting others have proven that it .an 
be done. You will only have to concentrate on putting the plan into action. 

This has been a very successful project and has been used by several companies 
to start a franchise operation. If they can do it so can you. All you have to o is 
to stick it through to the end. If you do everything according to the instructions given, 
I arn sure you will be successful in your goal. 
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METRO CO-OP 
COUPON DIRECTORY 
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etro Marketing Co-Op 



★ 12.8% More ★ 

Here’s Why 

.heleS^ envelope ,o obstruct during 

or not the package is worth his time openina. Since th^ 60 * ' S decidin 9 wheth ®r 
as in the case of the METRO CO-OP booklet tho fG IS n0 enve l°Pe to open, 
access to the coupons. The booklet can eaQiiu k P r °spect has virtually instant 
it is received. Gt Can eas,| y be skimmed through as soon as 

2 

page mt bm!f glZ' each Zundr Tf™ domination °< the whole page 
competition from fhe other advertised attentlon wi,hout distra Ption and 

^S:T/T^ on ^Z PI S ° n 0ne creating 

overwhelming the reader P for the read ®t"s attention - in effect 

newspapers. Lik e ° 'a°magazine! the^booklet In?' at ! n ? ute . s of ma 9azlnes and 
browsing and prevents the misplacement of innse. 6 ^ bmdln 9 a,lows convenient 
METRO CO-OP coupon booklet utiles n!,?f COUpons ' L,ke quality newspaper 
feeling of IMMEDIACY and URGENCY^ 

prompt immediate ACTION from reader. h " y newsprmt can generate to 
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Here's why Cooperative Direct Mall 
Coupon Publications are so successful 
and a proven advertising medium in^^--.?* 
America today! CZ^asSssfl \ 


m 


yijK Sai 

1 . America’s Love Affair With Coupons! 

Many market studies indicate that 9 out 10 families use coupons! They also found that 
the annual use of coupons has increased from 5 billion in the early 1960 s to estimates 
of welt over 160 billion in the 1984. 

2. A Cost-Effective Advertising Medium 

METRO packets are direct mailed to minimum 10,000 demographically selected 
households in the immediate trading area of the advertisers. No wasted geography. No 
wasted circulation, This is perhaps the reason for direct mail’s redemption rate of 15.9% 
vs newspapers’ 3.8% — a 4 to 1 advantage! (A.C. Nielsens Report). 

3. A Cost-Efficient Advertising Medium 

METRO packet is a cooperative mailing package for the participating advertiser, thus 
spreading and reducing the cost to as little as 15% of the cost of doing it themselves! 
Without the headaches and thetiassles, and at the same time saving as much as $2,700 
per mailing! 


“”etro Marketing Co-Op 

Specialists in Direct Mail Promotions 






5 Ways to Advertise 

1. WORD OF MOUTH 

Most effective. No cost, but painfully slow. Could take forever! 

2. YELLOW PAGES 

Very expensive. Truly effective if your ad is the biggest, and dominates the page, otherwise 
you need additional support advertising from other media to give the consumer the familiari- 
ty to choose you over your competitiors also advertising in the page. 

3. LOCAL PAPERS 

Here today, gone tomorrow. Lots of wasted circulation and wasted geography. 

4. Solo DIRECT MAIL 

Most effective (if done properly), but prohibitive in cost. Costs several thousands up-front. 

5 . METRO COUPONS 

Most cost-effective and most cost-efficient. Immediate and measurable results. 4 to 1 advan- 
tage over newspapers in coupon redemption rate! Professionally produced. Convenient han- 
dy bookiet format gives full page exposure and domination. Integral binding minimizes losing 
of loose coupons and assures lasting impact. Since there is no envelope to open, consumers 
have virtually instant access to the coupons. Postal proof of circulation. 



Direct Mail Coupon promotion 

is more effective 

than any other medium. 

Here’s the proof: 


AVERAGE COUPON REDEMPTION RATES 


Average 

Medium 

Redemption 

B* 1. Direct Mail coupons 

11.6% 

2. Magazines 

2.9% 

3. Newspapers ROP 

3.1% 

4. Sunday Supplement Solo Inserts 

2.1% 

5. Comic Section Inserts 

1.5% 


Sources 

A. C. Nielson Co, Cornell University Consumer Affairs 
i’ Copyright 1985 Metro Marketing up-op. 




Comparative Cost of 
Mailing 10,000 Pieces 
METRO Solo 
On-Your-Own 

METRO 
Cost To 
Mail 10,000 

Solo 

“Do it Yourself” 

Cost To 
Mail 10,000 

Permit 

Included 

$ioo 

Postage (3rd Class) 

Included 

$830 

Mailing Labels 

Included 

$290 

Envelopes #lO, 2 -clr, 2-sd 

Not Necessary 

$350 

Layout, type, Paste-up 

Included 

$150 

Printing 8Hxll, 2-clr, fold 

Included 

$300 

Insert Sheet To Envelope 

Not Necessary 

$250 

Affix Labels 


$250 

Sort, Tie, Sack and Deliver 

Included 

$180 

TOTAL COSTS 

SJ9S." 
Total Cost 

(Suggested Price) 

$ 2,700 
Total Cost 

(Approximate Costs) 
Does Not Include 
Management Time 



213 - 381-6094 
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FORMATS 

Codes 

10,000 

Homes 

20,000 

Homes 

Add, 10,000 
Homes 

Notes 

1/3 Single Format 
(3 Vi x 8 Vi) 1 Ink 
50# colored stock. 

ST 

$395 

(3.95C/Home) 

$689 

(3.44«/Horne) 

$309 

(3.09<t/Home) 


1/3 Single Format 

(3V 2 x 8 V 2 ) 1 Ink 

#60 Textured color stock. 

S 2 

$439 

(4.39<C/Home) 

$869 

(4.34$/Home) 

$319 

(3.23<t/Home) 

1 

2/3 Single (7 x 8 V 2 ) 2 Inks, 
colored #50 stock. 

G2 

$507 

(5.07fP/Home) 

$865 

(4.3<P/Home) 

$370 

(3.7C/Home) 


2/3 Single (7 x iVs) 1 Ink, 

colored #60 Textured stock 

G3 

$570 

(5.7<t/Home) 

$975 

(4.87<J/Home) 

$445 

(4.45C/Home) 

3 

Full Page ( 8 Va x 11 ) 1 Ink, 
colored #50 stock. 

N7 

$630 

(6.3<t/Home) 

$995 

4.97<p/Home) 

$475 

(4.75<P/Home) 

3,4,5 

Business Reply 1/3 single 
( 3 V 2 x 8 Vs) 1 Ink, 2 sides 
#70 stock. 

N 8 

$579 

(5.79<P/Home) 

$979 

(4.89<t/Home) 

$440 

(4.4C/Home) 

2 

FURNISHED INSERTS 

Q3 

$630 

$620 

$300 



NOTES: 1 . Add $60 fur 2 inks. 

2 . Add $125 for 2 inks. 

3. Add 100 for 2 inks. 

4. Add $50 for #60 textured stock. 

5. Add 25% for 2 sides. 

Multiple Mailing 

Discounts: For second mailing, 5% discount, third and 

subsequent mailings 7.5% discount. 

Coupon Mailing 

Includes: The above raies include design, layout, paste-up, 

reproduction, copy approval, printing, folding, insert- 
ing, addressing, postage, and mailing. 

Other Formats: Other Formats and special mailings for shopping 

centers quoted upon request. 


Terms: 


50% deposit with order, balance on approval of 
□roofs. 






!T=etro Marketing Co-Op 


Specialists in Direct Mail Promotions 


Order Form 



COUPON MAILINGS: The rates below include design, layout, paste-up, reproduction, copy approval, printing, folding, inserting, 
addressing, postage and mailing, 

TERMS: 50°/o deposit with order, 50% payment on approval. 

MULTIPLE MAILING DISCOUNTS: For second mailing, 5% discount, third and subsequent mailings, 7.5%, 














Bonus Report 


Be-Y our-Own-Boss 

Series Presents 



HOW WOULD YOU LIKE TO EARN $4,000, $10,000 EVEN $20,000 A MONTH. 


• WITHOUT LEAVING YOUR HOME. 

• WORKING 4-10 HOURS A WEEK. 

• NO TELEPHONE SOLICITING. 

• NO PERSONAL SELLING. 

• NO CHAIN LETTER SCHEME. 

• NO GAMBLING, LOTTERY OR RACING. 

I. 

• START ON A SHOE-STRING BUDGET. 

• NO ILLEGAL SCHEMES OF ANY KIND. 

• NO REAL ESTATE DEALS. 






Coupons Are Booming Because They Work! 






All Other Enveloped Coupons 

(11.1% Throw Away Unopened!) 


READERSHIP 


Ik 


METRO BOOKLET format gives you 
12 . 8 % (11.8/86.5) more for your advertis- 
ing dollar because nothing is thrown away 
unopened. Since there is no envelope to 
open, readers have virtually instant access 
to all the coupons! 



1.9% Don’t 
receive any" 
No answer - 

.5% 


away 

unopened 


86.5% Open 

43,2% Open 
and read 
thoroughly 

43.3% Open 
and glance 
at contents 



f A G. Neilsen Co 
Cornel! University Consumer Affairs 


12.8% More! 


Newspaper Coupon 









INTRODUCTION 

product v^ghtc^r'The p^^^mpL^anltry IZ wCS 
have used the same techniques to make a lot of money. 

But if for some special reasons you don't a" secret 

I have just "^oZn"o"far^ a month. In fact, the secret is so potent 
^toeXto* Xt "ale millionaires out of ordinary people. I am going to 
share with you the secret that makes me money on a regular . asis. 

If you want to become rich and be your own boss read through ttus chapter 

— 

and you can do the choosing. 

You might be thinki ng what if the field is saturated. Or if there are no other 

SSks war* 

billions of dollars each year and it is still growing. 

If vou want to be your own boss and make "big" money you won't find 
another field X to in which you can get started on a shoestnng budget. 

Mv advise to you is this: Bead the chapter through carefully, then decide 
what possible avenue you may want to lollow. As you very wen ^ yQur 

“mU^dX^ SUC “ SSfuL 

Things will not happen by themselves. You have to make them happen. 

Then again we all have different definitions of success. To some people, 

intangible acts. 

But those kinds of people are rare in our society where demands are put on 
you to elto lour matc^rpossessions as a sign of being successful. We all are 

under this pressure. 

Tf vou are reading this book, you are obviously desirous of success. There is 
nothing sinister 

man has been involved m to process creating P J „ _ ardlesg of h,,* muc h 
m^ey ^^"ou^nt-iVlrings you satisfaction that you have done some 

1 Mnnoy Hian - nafie 31 I- 



standards!* ]^°sonm, succ^s'ful'^eans 0 making^oo'oo 3 ^ ^ a y e different 

others are not satisfied in making $10,000 a month andwfnt to 'strivl&r mon™* 
a mont XS ZlTj 

=££5P£f ™=:SrH”f “?•=““ 

the details of your project. X satlsfied with what you have achieved. Give me 

GOOD LUCK 


CHAPTER 1 

MAKE HUGE PROFITS IN YOUR OWN ONE-MAN 

OR 

ONE-WOMAN MAIL-ORDER BUSINESS 

Do you take the time to look through some popular magazines each month? Tf 
you do you may be both surprised and impressed by the largfS e ro7mJrorfer 
offers found on almost every page of these magazines. mail order 

__ , , Almost ooything can be sold by mail, including everything from exercise 
machines to prefabncated houses. If you are not in the habft of looking through 

is4 2 s m o e f S ragVrirsuT'as 7S & S ll 0 AND ke Gt R DEN t0 TH y E NATION^ 
or X^OTim SCIENCE, WOMAN'S DAY, TV GUIDE 

new a beca^Xfoft^nfavJna^ 

study these sources you will be surprised to see how extensive the maiUrder 
t^y amazing. ^ 6 ° f products available to consumers by mail order is 

Even though thousands of firms sell their products directlv through 
advertisements in magazines, some companies are very successful without n<«ino- 
any magazine or newspaper advertising at all. Such combes use^rect mafi" 

advertising^ o^sohritatiom d ' reCtIy t0 P °‘ entia ' CUSt ° merS without an ^ P™ 
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If the prospect of running your own mail-order business seems beyond your 
grasp, or if you are worried about being a "little fish in a big pond, " don't worry. 
There is room for you is this business. Instead of being discouraged by the number 
of mail-order firms in existence, you should think positive. Say to yourself, "If they 
can do it, so can I!" Mailorder is a field where many people have succeeded and 
there is always room for one more success story. 

Although I will be talking about selling products and services through the 
mail, in the last chapter I will reveal another secret which you can use to make 
big money wi th out a lot of investment. 

You may b e surprised but also encouraged to learn that most mail-order 
business firms are two-person operations. In fact, some of them are operated as 
"spare-time" enterprises by people who hold down regular jobs. Also, some of them 
are only "seasonal" operations. The owners work like crazy during the height of the 
mail-order season {approximately from September through April). During the rest 
of the year, they usually do very much as they please! 


CHAPTER 2 

HOW MUCH CAN YOU MAKE IN MAIL ORDER? 


Quite naturally, one of your first questions may be, "How much money can I 
make?" This is a good question. Although a respectable businessperson must have a 
genuine desire to serve the public faithfully and well, most of us have a burning 
desire to make as much money as we possibly can. Many say that's what business is 
all about — such a strong desire provides the important motivation to succeed. 

I should rephrase the question this way: "How much money would you like to 
make?" The answer simply is: It will depend on what you consider "a lot of money."^ 
Your own ambition has something to do with it too. Each person has a different 
view, a very personal definition of what "a lot of money" is. Some people think 
$60,000 a year would be enough to support themselves in style. Other people aren't 
motivated unless they can make at least a million dollars. In other words, "the sky's 
the limit" in mail-order business. You can make as much as you want. 

A tremendous range of income is available to mail-order businesses. Some 
one-person operations may pay their owners $50,000 a year. Other part-time 
operations may supplement the owner's regular income for only $15-20,000 per 
year. Sometimes a group of mail-order companies may net the owners more than 
$5,000,000 per year. 



regular job and are looking for part-time income. In fact, if you have enough money 
to invest and are willing to work a few hours a day, your "part-time" mail-order 
venture may eventually replace your full-time job. This is not true with most other 
part-time jobs. If you don't have enough money to invest, mail order is still a great 
business opportunity as you can start with a little money on a part-time basis, and 
still not interfere with your regular job. 

CHAPTER THREE 

TYPES OF MAIL ORDER: WHICH WOULD 

YOU CHOOSE? 

You may want to conduct a personal experiment and examine a hundred or 
so mail-order advertisements to see what categories they fall into. Or you can take 
my advice (based on my own personal research) and take my word that nearly every 
one of those hundred advertisements fall into one of the following three categories: 

1- INFORMATION 

This group of advertisments includes a vast range of subjects, but all of them 
have an instructional purpose. They include: how-to manuals, home-study courses, 
books, correspondence courses, pamphlets, newsletters, etc. 

2- MERCHANDISE 

This group may be the largest of the three since it contains an incredible 
range of products useful in the home, the office or in the car. Every conceivable type 
of gadget and invention falls into this category. 

3- PERSONAL SERVICES 

In this category, either individuals or corporations may promote their 
business or franchise by mail. 

When it comes to selling merchandise, you don't need a fantastic new 
invention to succeed. You may even want to copy someone else while improving on 
their idea in some way. If the product succeeds, pick out something in the same 
general class of goods and add it to your line. For instance, if you started out selling 
a line of ladies handbags, you might want to start a line of matching outerwear. If 
you follow this idea long enough, your mail-order business may develop a line of 
products large enough to make publication of your own catalog a necessity. 

The point I want you to remember is that in order to make a fair amount of 
money, you need to sell more than one item. The common method of building a large 
volume of business is to develop an entire line of goods. As I mentioned before, 
when your business expands enough, you can change from selling direct-from-ads 
or direct mail to catalog selling for increased profit. 

The other booming money-making category is the information-selling field. 
Two reasons account for this: it is very safe and profitable and it is easy for the 
average person to enter the field. I will be showing you how to get into this field in a 
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later chapter. 


Supplying information is a great way to render valuable service to people 
while also pursuing a financially rewarding line of work. Many people are hungry 
for information on hundreds of different subjects. They want to know how-to-play- 
better-tennis, hpw-to-lose-weight, how-to-stay-young-lookmg, how-to-get-rich, how- 
to-use -computers, or how-to-start-a-business. The list is almost endless. 

The unique thing about information selling is that it requires a minimal 
investment at the start and, in general, yields a greater profit than any other form 
of selling, particularly when the initial investment is considered. Essentially, items 
in the information-selling field are just so much printed paper and the cost of the 
product sometimes is as little as five percent of file selling price. People are willing 
to pay for valuable information they feel is necessary for them 

CHAPTER 4 

HOW DO YOU GET STARTED IN MAIL-ORDER? 

I will give you a step-by-step procedure for getting into the information- 
selling business in a later chapter. For selling products and services through the 
mail, people begin the business in different ways. However, there is a general 
pattern we can follow. First, it is important to find a product or service you think 
people will buy through the mail. Second, you must decide who will be your most 
likely customers and from there choose the type of advertising most likely to reach 
them (newspaper, magazine, direct mail, etc.). Third, you must either place an ad or 
prepare a mailing featuring your product or service. The rest depends on your 
patience and persistence. You may make a fortune from the moment you place your 
first ad, or you may nut get enough orders to pay for your postage. In most cases, 
the outcome of this beginning usually determines the greater part of your career. 

A person rarely sees a profitable mail-order business advertised for sale. 
There are many possible reasons for this. One is that every mail-order business is 
as individualistic as the personality of its owner, and thus is not adaptable to many 
other people. As the saying goes, "One man's meat is another man's poison," 
meaning that one person may be tremendously successful at a certain mail-order 
idea while someone else will be a terrible failure at the same thing. Another 
practical reason you cannot buy a ready-made mail-order business is that all of 
those worth buying are so successful they are, of course, not for sale. 

The best way to start your own mail-order business is to work up an idea of 
something suitable to your personality. Consider your interests and tastes. 
Successful mail-order businesses are as unusual and unique as the person who 
starts them. For instance, a woman who worked in a health spa for years is doing 
well selling an exercise book by mail. Another woman who was working in a garden 
nursery combined her knowledge and expertise into a series of "how-to-garden" 
booklets and made a fortune. Both of them used their life experiences and firsthand 
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knowledge and came up with saleable items. Another very dramatic example 
involves a man who really enjoyed fishing. He quit the regular job he had for 20 
years and decided to sell a little gadget he had invented on one of his fishing trips. 
He eventually sold a million dollars worth of his gadgets by mail. Now, he had made 
more money than he ever could have made at his regular job. 

You may see the obvious lesson in these stories. All the people who marketed 
successful items thought of things they either knew well or enjoyed working with 
very much. For certain people, their hobbies may be their most interesting pursuits; 
for others, their jobs may lead to ideas for mail-order products or services saleable 
to others with a similar interest. 

If you have no special training, but have an interest in such items as jewelry, 
electronic devices or arts and crafts, you may want to investigate possible mail- 
order opportunities. But it is still important to know and understand the mail-order 
products and services best suited to your interests and personality. 

I want to stress the importance of choosing your product as carefully as you 
can — particularly if you are beginning with limited capital and cannot withstand a 
serious loss at the start of your business. There are hundreds of good items to sell 
and hundreds of manufacturers and wholesalers willing to supply them to you at 
discount prices. 

In the product- selling business, remember that you can't be successful with 
an endless stream of one-time customers. In order to make money, you have to sell 
to the same customers time after time, either more of the same product or related 
products. 


CHAPTER 5 

HOW MUCH CAPITAL DO YOU REQUIRE 

Again, there is no hard-and-fast rule as to how much money you need to start 
a mail-order business. The amount of money depends upon the kind of product you 
will be handling, what selling methods you may use and how elaborate your 
facilities will be. For product selling, however, the most general rule of thumb is to 
have enough money put aside to get you through a two-month period-whether you 
intend to start modestly or on a larger scale. Perhaps you have a relative you can 
loan you some capital. Never start a mail-order business with only enough money to 
operate for the first week. Not even a popular mail-order business will generate 
enough money to begin financing itself in such a short time. 

At this point, you probably are going to be discouraged that you won't be able 
to start in the mail-order business because you don't have a great deal of money. 
The information-selling business requires a minimal investment, and the product- 
selling business requires only a two-month reserve account. 

Please remember that even if you take every precaution possible, mail order 
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is a gamble. Since starting a mail-order business is akin to investing in the stock 
market, it is important not to take any greater risk than is necessary. 

There are many ways to reduce the capital you need without resorting to 
such unsafe economic measures as borrowing more money than you can reasonably 
pay back or using up the capital you saved before the two- month safety period is up. 
For example, you can put off buying expensive office equipment and furnishings 
until you are sure your item is a success. Also, a full-time secretary usually is not 
necessary fn the beginning. You may hire part-time help or get a friend or relative 
to help you in the beginning. A good typewriter is very important, but you need not 
tie up capital by purchasing a new one. Either find a good used machine or rent one 
Tor a few dollars a month. Many office equipment companies are willing to provide 
you with a typewriter on a rent-purchase agreement. Later, your rental payments 
may apply to the purchase of the typewriter. 

You are fortunate if your regular job not only pays enough for your living 
expenses but also allows you a surplus to divert to your business venture. Even 
with the most careful planning, most new ventures require more capital than you 
initially anticipate, so it is important for you to begin thinking where you may be 
able to get additional capital in case you find yourself in such a position. 

The two largest areas where you will spend the bulk of your capi tal are: 

1) Merchandise inventory. 

2) Ads or direct-mail materials. 

It is very important for you to have a sufficient supply of stock to fill orders 
from your first ads or mailings. (Of course, a large inven tory isn't necessary i f vo n 
can rely on fast delivery from your supplier). Don't keep your customers waiting for 
their orders because it is more expensive to keep explaining to your customers why 
you haven t shipped the goods than to ship them in the first place. 

The amount of money you will need for ads or direct-mail advertising 
depends on what you are selling and what type of magazine or mailing piece you 
will use. As I mentioned before, you need to figure out the costs and put away 
enough money to cover at least two months of operations. If you are using direct 
mail, figure out your costs by finding out how many letters you can process and put 
into the mail per month and multiply by two, 

I have two pieces of advice I want to pass on to you regarding direct-mail 
selling. First, remember that printing prices are extremely high and it is necessary 
to purchase printed materials in fairly large quantities (such as 10,000 to 25,000) in 
order to keep your eost-per-letter down as low as possible. If you plan a two-month 
mailing in advance, you can place orders with the printer for the total two-month 
amount and receive the best prices. Second, your printing must be of good quality. 
This is one area in which you cannot afford to skimp. You will hurt your sales very 
much if you use cheap-looking printing. 

When you select a product to sell by mail order, it is a good idea to choose a 
product in the intermediate price range ($10 to $29). If you sell a product for less 
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than $10, many orders will be required to make a profit over and above your costs. 
At this point, there is a mail-order truth worth remembering: With all other factors 
being equal, it is usually easier to increase the amount of money received per order 
than to increase the number of orders received. 

You may realize by now that the price of an item has a great deal to do with 
whether or not it will be a profitable mail-order item. This may be true regardless 
of the merits of the product itself. If you take time to examine a cross-section of 
successful mail-order products, you will find that a majority of them fall within the 
$10 to $29 price range. Of course, this is not to say there aren't some some high- 
priced items being sold by mail; actually, there are many saleable mail-order 
products within the price range of $200 to $400. But in the beginning, it may be 
better to stay on the safe side and deal with relatively low-priced items. 

You may be surprised to know that many successful mail-order businesses 
resulted from initial investments which now appear incredibly low. On the other 
hand, many millions of dollars also have been wasted by big-time investors who 
mistakenly believed only large quantities of money were needed to create a 
profitable mail-order business. 

Of course, most established mail-order firms fall between these two 
examples. According to one survey, more than three-fourths of the successful mail- 
order businesses now operating were started with more than $5,000 in capital. 
About one-third of them were started with as little as $1,000. If you must begin 
with only $200 or $300 capital, it may not be easy and you will have to consider this 
fact: The less money you have to start with, the better businessperson you will have 
to be, the better you will have to plan and the more wisely you will have to spend. 
On the other hand, succeeding in spite of a lack of capital will be a source of great 
satisfaction to you. 

If you can possibly avoid borrowing money to start your mail-order business, 
by all means do so. It's best if the money is your own to do with as you see fit, 
whether you win or lose. Then you won't have to worry about taking from your 
family money that they may not be able to afford. 

While you are waiting for your savings to grow, you have the best 
opportunity to study the mail-order business field. As in any business venture, it is 
well worth your time to learn as much as you can before you start. Read books on 
mail-order businesses, scan offers in magazines and newspapers and see if you can 
talk directly with people who have already established themselves in a mail-order 
business. Do as much as you can to learn from the experiences of others. You also 
may want to do some research on product suitability. Pick some products currently 
being offered by mail in magazines or newspapers. Then look up some back issues 
of the same magazines to see if a particular item has been available for some time. 
If a product or service has been consistently advertised for a long period of time, 
you can be certain it is a good risk for you to market as well. 

If you find you need to borrow money to start your business, you can consider 
several sources. The best possibility for you is a friend or relative who would loan 
you money without charging an inordinate rate of interest and who would not 
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pester you with advice or reminders of repayment. If you know someone who can 
help you in this way, it may be best to borrow only what you think you need and no 
more. It is important to work out a repayment agreement to suit your 
circumstances so you do not overburden your business during the first crucial 
months of operation. 

The second best source for a loan is your bank. The chances of getting a 
personal loan are very good if you are known in your community and by your bank. 
This is especially true if you have assets or real estate the bank can use as security 
for your loan. 

On the whole, bankers are rather conservative and generally do not like to 
risk lending money for unusual business ideas such as mail order. Actually, you 
should ask for a speculative type of loan. Most bankers prefer to lend money to 
someone who is established as a successful entrepreneur and has proven his or her 
ability to use money to make money. 

Of course, I don't want to discourage you from attempting to get a loan. As 
the saying goes, "It doesn't hurt to try." If you are well-prepared, you may be able to 
get the loan you need. Before you approach the banker, you need to work out a 
prospectus or outline describing exactly what you intend to do in your business. 
Your prospectus should include the following information: What you plan to sell, 
how you plan to sell it, an estimate of how much money you will need to start your 
inventory, how much money you will need for ads or direct mail and an estimation 
of the amount of profit you expect to realize from the business. Make sure the 
prospectus is typewritten. You still may be able to get your loan if you present a 
detailed and carefully considered plan in a confident way. 

If your business venture begins to yield a profit, you may want to consider 
taking a bank loan even if you don't really need one. I will tell you why. If you 
establish a good repayment history with your bank, you can lay the groundwork 
you need to acquire larger loans in the future. Every time you pay back a loan, you 
are building a line of bank credit which may prove priceless to you later on when 
you really need a loan. One mail-order businessperson began taking out small loans 
such as $500 at a time and gradually increased the amount of the loan to more than 
$1,000. Eventually, the time came when the bank was willing to loan this mail- 
order businessperson $50,000. Of course, a large loan was the objective all along. 
By using such foresight, enterprises which start out small can grow into big ones. 

We have published another book, "The Money Kit," which gives valuable 
information an borrowing money on signature and without Gollaterak-The book 
discusses how to build your credit and borrow money. There is other information 
which may be of some use to you. The regular price of this book is $24.95, but if you 
write a letter stating that you have read our Money Making Plan, we will send you 
a copy for $16.95 including postage. 

CHAPTER 6 
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HOW TO CHOOSE THE PRODUCT YOU 
WANT TO SELL BY MAIL 


Don't be fooled by the saying, "Anything that can be sold can be sold by 
mail." If you are new in the mail-order business, it is important for you to be careful 
as to the product you choose to sell. Possibly, a few people may be able to make a go 
of any product they decide to sell. However, the best way to find something you 
want to sell by mail order is to consider your own personality and creative interests. 

Of course, there are some products and services which are almost ideal mail- 
order sellers. In fact, some of them could not be sold successfully any other way. I 
will discuss these popular items with you a little later. 

As I mentioned in Chapter 1, the rule of thumb in mail order is to choose a 
product or service you already like very much. If you enjoy cooking or spend a lot of 
time in your kitchen, you would be interested in cookbooks or kitchen accessories. If 
you are a bookworm, you might enjoy handling a book-buying service. I cannot 
repeat often enough how important it is to choose something you already like to 
handle or like to do. Of course, in any type of business the key to success is how 
much you enjoy and like what you do. In mail order this is also very important. 

I have another word of advice I would like to give you. In many cases, people 
have found that they are most successful in selling a product which they have 
either created or made by themselves. This is especially true if the product is 
original or unique in any way. Another good idea is to choose a product unique to 
your area or locale. For instance, many firms on the West Coast have a lucrative 
business selling fruit to the East Coast. Fruit is plentiful in the West, and people in 
the East are willing to buy fruit by mail because it is harder to get over there. 

In addition to choosing a unique or original product for selling by mail, you 
may have a special interest or hobby from which you may be able to invent a 
product or service for others. If you like natural foods, you may want to put 
together an information booklet explaining what to look for when purchasing 
packaged food in local supermarkets. Many people are expressing a growing 
concern about the types of preservatives and additives manufacturers put in food 
products. Today, most people are concerned with anything that may affect their 
health. 

If you are one of those people who likes to work with their hands, you may 
be able to turn your firsthand experience with crafts into a saleable idea. In fact, 
most people who do crafts are always looking for new ways to make money with 
them. You may have some valuable ideas other people would be willing to pay 
money for. 

If you know how to write and have been successful in an unusual business, 
you may want to convert your personal business experience into a short type of 
"how-to” manual. Many "extra-income opportunity seekers" are always scanning 
the pages of magazines such as the National Enquirer or Income Ovvortum ties for 
such "how-to" manuals. Many people are making good incomes along these lines. 
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If your primary ia hniisewife, yon may ha able tn find snma unusual 

oruseful-gadget-fcr your home, office or car. Once you find a promising pr oduct, you 
have argood chance of marketing it by mail. Millions of consumers buy gadgets ofall 
ty pes. Howe ver, you need to ch o o se a p roduct which do esn 't require much ha ndlin g 
or processing. You don't want to put yourself in the position of having your o rder s 
exceed fee amount of supplies you can receive quickly. You want your merchandise 
to move as quickly and efficiently as possible from you to your customers. 

Of course, you may already have a unique or novel idea you are really excited 
about and can't wait to try. If you have such a pet project, you may do well to give it 
some serious thought. Even if it sounds a bit silly to you, it might pay to give it a 
try. Some mail-order ideas have indeed sounded "silly" in fen beginning, but later 
turned into great su cce s ses. Be careful not to let your frien ds, relatives on ne ighbor s^ 
i nfluenc e you bec ause their judgeme nt is u suall y not worth very much when it 
comes to business. 

Instead of asking advice from family or frie n ds, y our best bet is to l ocat e a 
reputable and responsible mail-order counselor. Explain your idea and see what 
kind of feedback you get. Such a counselor can give an accurate and well-informed 
picture of the poss i biliti es of vo ur ide a. H e or she can al so tell y ou h ow t o get yo ur 
produ ct on the m arket. A good ma il-ord er counselor w ill ch arge you a reasonab le 
price for advice. Howev e r, most ponpfft An d fep adv i ca they recei ve is us uall y w orth 
much more than they pay. (Direct Marketing Magazine lists several to choose from.) 

If you don't have a product already in mind, there are a number of ways you 
can go abou t choo s i ng on e. One way is to figure out the general type of product you 
would prefer to handle. Let's use the example of kitchen gadgets. You need to 
subscribe to the trade journals which feature these types of product s. F or the mail- 
order businessperson, trade journals offer a goldmine of possibilities. Many of these 
trade jour nals not only contain announcements of new products, but also hav e ads 
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I would like to clearly illustrate the procedure for makin g a c ompreh ensive 


w rmlH f>P.k vnnrRolf "Who makes kitchen gadgets nhaapaori whp. re can I buy them ?' 1 

Of course, if you could hop on a plane over to Taiwan or to a wholesale general 
merchandise store in Hong Kong, your problem would be solved. You could look over 
their stock and arra nge to buy things at huge discou nts. But if you have no idea 
how to get in contact with a wholesaler in eith er Taiwan or Hong Kong, the nex t 
best thing for you to do is fi nd out what trade jounal serves the household and 
kitchen accessories field. (There is such a journal, and it is called Hong Kong 
Enterprises. Ask the librarian at your local public library to order one.) As I 
mentioned before, you will be able to find every type of househoLiitem and gadget 
imaginable advertised by its manufacturer, im po rter or distributor. After you have 
decided on a product, your next step is to get in touch with the manufacturer or 
company and arra nge for pro duct ship me nt. 


The method of product search i just described is a p plicable to nearly all types 
of goods and all areas of business. It is one of the simplest and most effective ways 
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for the average person to go about finding a product to sell by mail order. It does 
require a degree of patience, though. You may also find you need to do a bit of 
detective work in order to locate the trade journals and manufacturers' catalogs you 
want to sell. In some cases these publications are considered "privileged 
information" because they are not really meant to be read or even seen by anyone 
outside of the field. 

Hong Kong Enterprise 

Hong Kong Trade Development Council 

Great Eagle Centre, 31st Floor 

23 Harbour Road 

Hong Kong 

U.S. OFFICES 

333 North Michigan Avenue, Suite 2028 
Chicago, IL 60601 
(312) 726-4515 

548 Fifth Avenue, 6th Floor 
New York, NY 10036 

(212) 730-0777 

350 S. Figueroa Street, Suite 520 
Los Angeles, CA 90071 

(213) 622-3194 

I should inform you of some other guidelines you need to consider in choosing 
a product. In order to have a good seller, it is extremely important for you to have a 
large profit margin. Such a margin includes anything from 50 percent on up. In 
come cases, you may find even 50 percent is not enough. One of the most common 
errors in the mail-order business is operating at too low a profit margin. Too low a 
profit margin can mean unnecessary losses or even failure of an otherwise sound 
mail-order offer. 

The idea of a suitable profit margin is an important idea I cannot stress 
enough. In a mail-order business, you have the expense of advertising as well as of 
direct-mail materials. These costs must come out of your gross profit. If you set 
your profit margin unreasonably low, you may not have enough money to pay 
yourself adequately for the time and effort you put into your business. If you are 
worrying that a large profit margin means your customer is paying more than 
necessary, you shouldn’t. Many items available to you can be bought for less than 
one-third of their retail selling price. Nevertheless, they represent good buys for 
your customers. 

In addition to allowing a large enough profit margin to keep the business 
going, another thing to remember is that your product must have something out of 
the ordinary. It should not be something that is easily available in shops or stores. I 
say this because if you examine ads in any magazine with mail-order advertising, 
you will find that in almost every case the product is not available in stores. In 
addition, the product usually has something unusual or unique about it which sets 








In some cases you may run into a manufacturer who will sell to you at a 
somewhat higher discount rate than a wholesaler would be willing to do. This 
usually occurs when the manufacturer decides to sell to dealers direct without 
using a wholesaler. You have no way of knowing beforehand if a manufacturer will 
do this. By making personal inquiries, you can find out about them. 

There are a number of ways you can get in touch with manufacturers when 
you are ready to begin your product search. 

If your town has a good library or a Chamber of Commerce, you can begin 
there. Both places usually have copies of the huge manufacturer's directories which 
list every important manufacturer in the United States. The listing will show what 
the manufacturer makes and where he is located. One of these directories is called 
THOMAS' REGISTER OF AMERICAN MANUFACTURERS. Another one is called 
McRAE'S BLUE BOOK. These two directories are particularly helpful if you have 
no starting ideas for what to sell. 

If you do not have access to one of these directories, the next best place to 
start on a product search is in the telephone book. If you live in a small town, you 
will need to write or visit the nearest large city to get a copy of the phone book. All 
types of wholesalers and manufacturers offering many different products can be 
found in the yellow pages of the phone book. (The cities which list the most 
manufacturers and wholesalers are New York, Chicago and Los Angeles.) 

You can get in touch with the prospective wholesaler either in person or by 
mail. However, if you are completely new to mail-order selling it may look more 
professional for you to make your first contact by correspondence. Then you may 
follow up your letter with a personal call. 

I cannot stress enough how convenient it will be for you to establish your 
source of supply close to your home. No matter what you end up selling, once your 
business is off the ground and orders begin to come in rapidly it is vital for you to 
get your supplies as quickly as possible. You must be able to keep your orders going 
out without getting bogged down because you are waiting for your supplies to come 
in. 

In some cases, of course, you will not have a close-to-home source of supply. 
This is particularly true of imported goods. The best thing you can do, then, is try to 
anticipate the volume of your orders ahead of time and stock up accordingly. Then, 
as your stock gets low, you must make sure to put in another order well in advance. 
You want to allow yourself enough time to receive your order before you run out of 
stock. 

I think I have given you a pretty good idea of exactly what is involved in 
making a product search. I have also given you the most successful methods for 
going about it. Of course, there are some other sources of information you may want 
to investigate. These include trade shows and import bulletins. You may also want 
to follow "new product" items in newspapers like the Wall Street Journal and the 
Journal of. Commerce . I have also given you a good picture of how goods get 
distributed. 




- Aside from giving the tools 4a do your own product res e arch, I'd like to 
provide you with a directory of 150 high-discount merchandise sources. 


C ONFIDEN TIAL DIRECTORY OF MERCHANDISE SOURCES 


This Confidential Directory contains the names and addresses of 
manufacturers and suppliers. I am providing this valuable directory at the end of 


Since I have basically given you all the information you will need to conduct 
your product search, there are only a few things left for you to do. You will need to 
write letters^ ask for catalogs and keep looking through brochures until you finally 
find the product which appeals to you the most. 

There are several things you need to know about letter writing. Because your 
letter creat es a defirate- impression on your potential supplier^ you wa nt to make 
sure the impression is a goo d one. 

An attractive, business-like letterhead is essential in creating the impression 
you want. An unattractive letterhead or sloppy letter will make you stand out as an 
ineffective amateur. You don't want the supplier to consider your letter unworthy of 
attention. So you needTo get a printer who will work up a letterhead for you which 

number. The letterhead doesn’t need to be elaborate* but it does need to be neat, 
well laid out and printed on quality paper with matching envelopes. 


A lways u se a t y pewriter i n your correspondence , even if you have to pay a 
secretarial service to have it done. You must be willing to endure this small 
expense. A handwritten letter gets little attention in the fast-moving and hard- 
driven business world. You don't want your letter to be "filed’’ in the wastebasket. 

Your letters should also be as clear and straightforward as possible. If you 
need the catalog, make sure you ask for one. If you need net prices on certain 
products, state the names and numbers of the products in your letter. And if you 
are placing an order, state the quantity required, the name of the item, the catalog 
number and the price you expect to pay. A reputable supplier is quite busy. A clear 
and concise letter will be appreciated when the supplier is under a lot of pressure to 

I have one last word of advice for you. If you are just starting a business or 
you are established but new to an area, it may be best for you to offer to pay for 
your order in advance. This way, you usually get better service and faster delivery. 

If you want such an account, the supplier will understandably want to make an 
extensive credit check before giving you one. This takes time. So, you may want to 
expedite matters by paying in advance. Besides, suppliers often give some eash 
discounts which may add a little to your profits. 
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Chapter 8 


THE MOST LUCRATIVE BUSINESS: SELLING 
INFORMATION BY MAIL 


INTRODUCTION 


The most interesting and one of the most profitable types of mail-order 
business is selling information. It may sound difficult when you read this, but bear 
with me and you will concur that the easiest business to get into — especially for the 
little guy who does not have a lot of capital -- is selling information. 

Like selling anything in mail, selling information is a bonanza because it 
costs so little to produce what you sell. If you know what you are doing, it is easy to 
pyramid your profits into a fortune. I'll cite a few examples. 

Joe Karbo literally went from rags to riches and became a millionaire selling 
information in the mail. His book, The Lazv Man's Wav to Riches , sold more than a 
mil lion copies at $10 each. He started his mail-order venture broke and in debt and 
ended up a millionaire. He has passed away, but his wife still runs his old ads in 
the magazines. 

Melvin Powers is another success story. He has made a fortune in mail order. 
He had no education or formal training but has raked in millions by selling books in 
the mail. Powers appears to have such boundless energy that he gets into all kinds 
of ventures (song writing, book publishing, seminars). His latest book has sold more 
than 200,000 copies in the last two years. 

In citing these examples, I want to emphasize that even though you may not 
have capital or education or training (Joe Karbo was only a high school graduate), it 
is possible to make a fortune. Selling through the mail is the easiest and quickest 
way to make money, especially for those who have no means with which to get into 
other businesses that require investments. My thesis is simple - If these two and 
numerous others can make a fortune from nothing, so can you. All you need is the 
willingness to try it and stick to it. You should know that like anything else in life, 
there are ups and downs in mail-order businesses. If you can sustain these trends 
and stick to it, you will come out ahead. Success has always been with those who 
have been persistent in their endeavors — those who did not give up after a little 
debacle succeeed eventually. 

I have cited the examples of two people who made fortunes in mail order. 
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There are ot her s who have mad e m illions and wri tten books about their successes. 
How do you think they started? What transpired before they were able to relate 
their rags to riches stories to us? They decided to do it and stick to it regardless of 
what took place. I am sure they must have faced disappointments in the beginning. 
But they did not despair or give up. They did not let their subsequent actions be 
influenced by their past failures. I want to emphasize that minor irritations should 
not become major hurdles for you. If you are facing "bad breaks," hold on.. .and be 
cool. Don't givn up the ship^ You will have your c han ce. Be patient and be 
persi stent., and your day wi ll com e — I guaranteeit, 

Don't panic when unexpected things happen. When things don't see m to 
work the way you planned, following the procedures: 

1. Don't panic. Stay cool. 77_ __ _ ‘ 

2. Delay taking hasty action. If possible, don't take any action for 2-3 days. 

3. Don't just es timate things . Assess your damage in detail. Write down exactly 

what has happened. : — rr ~ “ zr—iz:: ~ 

4. Write down the plan or action you must take and what you need to do to salvage 

the plan. - - ; “■ ■■ — ' - - - ~ - 

5. Decide — make new plans: Follow your plan and try again. 

I personally think the fruits of your labor will pay if you stick to the plan and 
go through with it again . The reason is simple -- you have learned a lot doing this 
project and have gained valuable experience. This experience will help you succeed 
with your second try. I think you will h a ve a bet te r cha nce of making it the secon d 
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"unknown elements" that a new project usually presents. You won't be fighting this 
factor the second time because you have learned that things which you thought 
w ould be tro ublesome turned out to be insignificant. I personally think that doing it 

test this out by to ssing the idea around to your friends or relatives. Although you 
c annot take what others s ay abou t your bu si n ess pl ans seriously unless they 
themselves are successful, you will learn whether or not your idea is feasibl e by 
to ssing yo ur ideas aro und with them. If you conclude that your plan was 
unrealistic, immediately abandon it. 

I know one idea which is reasonable and not off the wall — mail-order sales of 
infor mation. If yo u ha ve re ad an d digest ed t he above p aragr aphs, yo u are read y to 
get the know-how on how to make big bucks in mail or der. Billions of dollars are 
spend on goods and s ervices through mail order. Don't you t hink you should get a 
part of the action. - _ - _ 

B efore we ge t into the d etails of selli ng by mail order, let's get organized. 
Eliminate all worries from your mind. Remember - it is important to be free from 
all negative thoughts before you embark on any new project. Take a piece of paper 
and make a list of all the worries you have . Arrange these worries in order from the 
worst to the least. When you finish, read this list. You will discover that things are 
not as bad as they seemed at first. Once we "quantify" our worries by writing them 
down, we can look at them with the right perspective. 


Chapter 9 

WHAT TO SELL 

Earlier, I discussed at length the merits of selling products by mail. No doubt 
it is a profitable business as billions of dollars are spent on mail-order products 
each year. For maximum profits, however, my personal preference is selling 
information by mail. 

SELLING INFORMATION BY MAIL IS THE EASIEST, SAFEST AND LEAST 
EXPENSIVE WAY TO GET STARTED IN MAIL ORDER! 

Information is sold through mail in a variety of ways. There are several 
reasons people buy this information. People seem to be concerned and hungry for 
information for a variety of reasons -- spare income, self improvement, 
entertainment, etc. 

In order to sell something to someone, one must know what people need. A 
recent study discovered the hierarchy of concerns or interests that people have. The 
following list indicates people's interests and concerns in order from highest to 
lowest. 

Careers 
Buying a house 
Start a small business 
Family budgets 
ESP and Occult 
Building own home 
Wine and beer making 
Camping 

Improve reading speed 
Memory improvement 
Tropical fish 

Furniture finishing & refurbishing 

Basic drawing and sketching 

Extra biblical evidence of the existence of Jesus 

Environmental pollution 

Zero population growth 

World energy 

Drugs 

Miscellaneous 


HOW THE INFORMATION IS SOLD 





The printed information is sold in many forms. Here's a list of how most 
important is sold: “ 7 ■ ” 7..7 ^ 7 ' .. 


7L Booklets 

2. Books 

3. Newsletters 

4. Directories 

5. Instructional Manuals 

6. How-To Guides 

7. Pamphlets 

8. Brochures 

9. Paperback Books 

10. Ifexts 


You cairuse any format or any combination of formats given. You want to sell 
information to people who are in need of that information. From the above list, you 
may pick a subject or group of subjects in which people seem to be interes ted^ 
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The easiest and most profitable way to Begin is to write your own book or 
pamphlet and sell it. 

If you are confident you ean do this, start with sometime you already know hew to 


If you have some writing ability, authoring a book or "h ow to" manual is not 
as hard as it seems. The hardest part is deciding what to write about. Give yo urse lf 
some tim e to come up an idea that will sell. 

The first thing you should do is make a list of all the thin gs you enjoy doing. 
You may know something about how to cook or how to counsel people. You may 
have discovered how to win at horse racing or recently quit smolang and know 
exactly how it can be done. While making this list, keep in mind the list of items 
given earlier which tell exactly what people are interested in. 


Let's assume you have decided on the topic of your report. You are going to 
write a booklet titled, "How to Lose 6 Lbs; Overnight." Be as brief as possible-while 
explaining everything point by point. Imagine you a r e talk ing to s omeone abou t 
losing weight and explaining the pro cedure to him. Don't worry about grammar, 
punctuation or spehing in yuurttrgt draft. ~ 

When you have finish ed you r first draft, have some one else read it to you so 
you can sit ba ck and he ar how it sounds. There is no better way to discover 
awkward phrases or unclear passages. Or you can have it proofread. 

If you prefer, you can hire a ghost writer to script the material for you. It is 





better to secure a local writer if possible. If not, look for ghost writer's ads in 
literary-type magazines such as Writer's Digest, Bookletter, etc. 

IF YOU ARE WRITING YOUR OWN BOOK OR HOW-TO GUIDE, HERE'S 
A LIST OF SUGGESTED TOPICS: 

> HOW TO LOOSE 7 LBS. IN 7 DAYS 

> HOW TO STOP SMOKING IN ONE 

> HOW TO FIND MONEY FOR YOUR NEW VENTURE 

> HOW TO BECOME A NOTARY PUBLIC 

> HOW TO MAKE WINE AT HOME 

> HOW TO MAKE BEER AT HOME 

> HOW TO START AN AD AGENCY 

> HOW TO START AN EMPLOYMENT AGENCY 

> HOW TO START A COLLECTION AGENCY 

> HOW TO MAKE HUGE PROFITS IN STARTING YOUR OWN WATT LINE 

> HOW TO START AN OIL AND GAS LEASING PROJECT 

> HOW TO BECOME A BOOKKEEPER 

> HOW TO SELL USED BOOKS 

> HOW TO PLAY GUITAR 

> HOW TO BECOME AN INSURANCE ADJUSTER 

> HOW TO SELL OFFICE SUPPLIES THROUGH MAIL 

> HOW TO HYPNOTIZE 

> HOW TO TRAIN HORSES 

> HOW TO LEARN JUDO AT HOME 

> HOW TO BECOME A DETECTIVE 

> HOW TO LAND A JOB 

> HOW TO WRITE A RESUME 

> HOW TO START YOUR OWN TYPING SERVICE AT HOME 

> HOW TO START A COOKING SCHOOL 

> HOW TO MAKE MONEY AT HOME BY SEWING 

> HOW TO START AN ANSWERING SERVICE 

> HOW TO START AN IMPORT/EXPORT BUSINESS 

> HOW TO RAISE DOGS AND MAKE MONEY 

> HOW TO IMPROVE YOUR MEMORY 

> HOW TO SELL YOUR PRODUCTS IN SWAP MEETS 

> HOW TO ORGANIZE SWAP MEETS 

> HOW TO PLAY ORGAN IN 10 DAYS 

> HOW TO OBTAIN SBA LOANS 

> HOW TO PREPARE LOAN APPLICATIONS FOR LARGE LOANS 

> HOW TO SELL PAINTINGS IN PARKING LOTS 

> HOW TO SELL PLANTS ON WEEKENDS 

> HOW TO SELL INDUSTRIAL PRODUCTS IN THE MAIL 

> HOW TO REMOVE WRINKLES WITHOUT SURGERY 

> HOW TO FIGHT STRESS 

> HOW TO GET AN OVERSEAS JOB 

> HOW TO GET ARABS TO INVEST IN YOUR BUSINESS 

> HOW TO BECOME A REAL-ESTATE AGENT 

> HOW TO SELL CORRESPONDENCE COURSES 

> HOW TO BECOME A FUND RAISER 
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> HOW TO ATTRACT GIRLS 

> HOW TO WRITE AND SELL SONGS 

> HOW TO IMPROVE YOUR CHILD'S IQ 

> HOW TO TEST YOUR PERSONALITY 

This is a partial list of all the topics you could pick to write your manual. 
There probably are many good topics I have overlooked, but I think you have an 
idea as to what to use when writing your manual. 

Many times things you encounter in life can become a good source for your 
manual. Several years ago, I was so much in debt that I did not know what to do. I 
was harrassed by my creditors and was miserable because I couldn't handle the 
situation. I began to learn about debts, consumer rights, etc. The first how-to 
manual I wrote was based on my own situation. I gave all the details on how to deal 
with creditors and ending debt and getting a fresh start in life. 

This book sells for $24.95. If you think you need this kind of information, just 
send a check or money order for $16.95 and I will send you the book with a ONE- 
YEAR MONEY- BACK GUARANTEE. The book gives the following information: 

* Stop creditors cold in their tracks by using an almost unknown federal law. 

* End your debt in 90 minutes. ..without damaging your credit. 

* Borrow $25,000 without interest. 

* Borrow $20,000 overnight... on your signature. ..without collateral. ..and 
keep it indefinitely. 

* Sources of loans. 

This and other financial know-how is given in the book. It is perfectly legal 
and moral and was put together based on my own experiences. People who have 
money problems or those who wanted to borrow money have greatly appreciated 
this book. 

You, too, may have faced situations and circumstances or experienced things 
which may be helpful to people. If you think people will pay to buy this information, 
then go ahead and write a book on it. Many a fortune has been made on books 
based on personal experiences. Millions of dollars have been made on little booklets 
which show how to do things, and millions more will be made, as there is room for 
everybody. 

BUYING BOOKS FROM OTHERS 

All of us are not writers. You can still sell books in the mail. If you are not 
comfortable with writing a report, you can buy books from those who write them 
and sell them in the mail. I am providing the names and addresses of the book 
wholesalers. Most of them will drop-ship for you, meaning that you won't have to 
pay a cent to them. When your orders start coming, you will send them the money 
for the required books and they will ship it directly to your customer. There is no 
need to invest and buy books in advance. Some of these book dealers will drop-ship 
for you thereby requiring almost no capital for your inventory. Write to each one of 
them and get their catalogs. We have also started Books-By-Mail Dealership 
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program. We provide all the know-how and drop the books for you. 

LIST OF BOOK WHOLESALERS AND DROP-SHIPPERS 

1. SURPLUS BOOK DEALERS: The following dealers will sell remainders, 
overstocks, promotions, paperbacks and "close outs" and give you up to 85% off the 
original list price. Some of these companies will drop-ship the books for you, 
eliminating the need for you to stock any books. This could reduce your investment 
to almost zero. Write to them and find out about it. 

World Wide Book Service 
251 Third Avenue 
Huntington Valley, PA 19006 

Crown Publishers 
One Park Avenue 
New York, NY 10016 

McDowell Books -By-Mail Program 
21308 Pathfinder Road, Suite #202 
Diamond Bar, CA 91765 

Overstock Booksellers 
30-2 Chambers 
Danbury, CT 06810 

Publishers Books 
P.O. Box 1140 
Clearwater, FL 33517 

Overstock Book Company 
120 Secatogue Avenue 
Farmingdale, NY 11735 

Midwast Mail Sales 
Box 44R2 

Shawnee ,WI 54166 

Wil shire Books 
12015 Sherman Road 
N. Hollywood, CA 91605 

2. ENERGY-SAVER BOOKS: You will get as much as 90% off original list price. 
Write for a free sales kit and sample ads: 

Winners Circle 
P.O. Box 201 
Claremont, OK 74017 

3. INSPIRATIONAL BOOKS: Retail prices range from $3.95 to $14.95. Full 
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dealer discount is given. 

Argus Communications 
7440 North Natchez Avenue 
Niles, IL 60648 

4. General Travel Hooks; General travel books retail for $3.95 to $6.95, giving a 
dealer discount of up to 50%. 

Berkshire Traveller Press 
P.O, Box 962 
Stockbridge, MA 01262 

5. GENERAL REFERENCE BOOKS: A large quantity of general reference books 
in several categories. Free Catalog is provided. Drop'Shipped and dealer discounts 
allowed. 

Premier Distributing Company 
16254 Wedgewood 
Fort Worth, TX 76133. 

6. MISCELLANEOUS TITLES AND TOPICS: 

Tartan Book Sales 
P.O. Box 921 
Williamsport, PA 17701 

Outlet Book Company 
One Park Avenue 
New York, NY 10016 

Herter s Inc. 

Route 2, 

Mitchell, SD 57301 

Better Home & Garden Books 
1700 Locust 
Des Moines, IA 50336 

Energy Bookstores 
4525 Comber Avenue 
Encino, CA 91316 

Little Blue Books 
P.O. Box 19911 
Columbus, Oh 43219 

Johnson Smith & Company 
35075 Automation Drive 
Mt. Clements, MI 48043 
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Omega Books 

428 Tamal Plaza 

Corte Madera, CA 94925 


CHAPTER 10 

HOW TO SELL YOUR REPORT OR BOOKLET 

Let us suppose that you have your book or manual ready. You have either 
written one or have decided to use the drop-shipment services of the booksellers 
given above. You have the product and you want to sell it for profit. 

There are three ways you can go about selling your book: 

1) Direct Mail 

2) Direct Sale from ads 

3) Inquiry follow-up from ads 

DIRECT MAIL SELLING: 

Direct mail selling can be very profitable if you are experienced. It could also be 
a very costly proposition if you don't know what you are doing. I suggest you stay 
away from direct mail sales until you have experienced success in other media and 
have made some money in it. You can plunge into it, if you are confident that you 
have the right product or book that would be a sure success. 

Although direct mail is used by many large firms mailing millions of pieces of 
mail, it can also be used by a person mailing in a few hundred pieces. Although, it 
is beyond the scope of this book to go into the details of direct marketing, I will give 
you a summary of steps to follow. If you wish to learn more, you may read an 
excellent book written on the subject by Robert Stone. Here's the name and 
address: 

Robert Stone, Successful Direct Marketing Methods, Crain Books, 740 North Rush 
Street, Chicago, IL 60611. 

Most public libraries have copies of this book or you may purchase it by writing the 
publisher. 

Ideally, the direct mail selling requires that you have a good product which is in 
demand and have a high profit margin. If you think that you have a product which 
will be bought by 20 million people, the first step for you is to select a mailing list of 
people who would require your product. For example if you want to sell a boolk on 
"How to loose 7 lbs in 7 days" you will first decide on how big a test you want to 
conduct. Suppose you have decided that you will be sending 5,000 pieces of mail. 
You will not send this mail to just anyone, only those who need to loose weight. 
There are mailing list brokers who are in business to rent you the right lists for 
your purpose. Here’s a list of mailing list brokers: 
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Advanced Management System, Inc. 

9255 Sunset Boulevard 
Los Angeles, CA 90069 
(All kinds of lists) 

Financial Enterprises List 

1251 West Sepulveda Blvd., Suite #298 

Torrance, CA 90502 

(Opportunity seekers list *• ideal for a small test) 

Dependable List, Inc. 

257 Park Avenue South 
New York, NY 10010 
(List Brokers 

Alvin Zeller, Inc. 

475 Park Avenue South 
New York, NY 10016 
(List Brokers) 

Mega Media Associates, Inc. 

9800 Mariposa Avenue 
Fountail Valley, CA 92708 

Hugo Dunhill Mailing Lists, Inc, 

630 Third Avenue 
New York, NY 10017 

You must calculate the cost of mailing 5,000 pieces of mail, the cost of rental list 
and the cost of your book. If you mailed 5,000 pieces and you ended up with a net 
profit of $750, the net profit of mailing the entire list of 5 million will be $750,000. 
As a rule the people who are in the direct mail business as a policy don t roll out 
from 5,000 to 5 million immediately but go in stages. 

First of all, you will have to determine the universe of your customers. For 
example, if you wanted to sell expensive clocks, you will have to determine in 
consultation with your list broker the number of people who are earning, $100,000 
or more a year. If you think that the clocks will only be purchased by people who 
are under the age of 45 and are male. Now your "universe" has gotten smaller. The 
list broker informs you that there are 200,000 in this category. Since you are going 
to send only 5,000 sales letters, you ask the list broker to provide you every 40th 
name on the list. This is referred to as a nth name sample. Although it is not a 
purely random sample, because of duplication of names, it is the best you will get. 

The first test of 5,000 will decide what kind of profit margin you will have. If 
you get only 2% return on high priced-item you will be in the money. The second 
mailing may be of 25,000 pieces if the results are still profitable it may be 100,000 
next time around, and - finally to 200,000 names available in the same category. 
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The direct mail method can be used for selling books or information. Large 
corporations like "Time" to small operations are all successfully using this method 
to sell their books. 


USING CLASSIFIED ADS TO SELL 

The ideal way to sell your book or product for a beginner with a shoestring 
budget will be through ads in magazines or newspapers. 

The first step in classified ad selling is to get all the information on the rates of 
the particular magazine you want ot use for selling your product. Appendix C has a 
list of all the magazines which are ideal for mail order selling. Write to several 
magazines and ask for a rate card for advertising. 

Then examine the magazine you have selected and read all the ads given in their 
classified section. Make a note of the ads which are selling the product sevice or 
the book which is similar to yours. Write to each and ask for their literature. 

BEST MAGAZINES FOR SELLING INFORMATION & BOOKS BY MAIL: 

A list of magazines suitable for mail order sales information is given at the end 
of this book in Appendix B. 

HOW TO WRITE CLASSIFIED ADS THAT PULL 

Classified advertising is the method you should utilize to start your mail order 
business. You will be able to: 

1) Start with very little capital. 

2) Operate with very litle risk. 

3) Receive higher return on your investment. 

Once you are successful with one ad you can repeat the ad in many magazines 
and pyramid your earnings. There are two methods of using classified ads. One is 
by selling a report straight from the classified ad, the other is to use your ad to 
generate inquiries. You then send your sales letter and a circular describing your 
report in more detail. 

You should not try to sell you report or book directly from the ad. You will not be 
successful as many people have tried this and found it to be the least desirable 
method. One reason is that the cost of the ad will limit the number of words you 
can use and hamper the level of interest you can generate for your report of book. 

If the items are well known to the public and the price is less that $3 you can sell 
few items directly. But the big money can only be made with 

higher priced reports. The best method for us to use is to put a short ad and offer 
free information. When people write to you for information you can send a sales 
letter al ng with an envelope and an order coupon. I am enclosing a sales letter 
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which I have used successfully to sell books over the years. 


WRITING THE AD 

You should create the strongest appeal for your report or product as early as 
possible. The opening words of your ad are very crucial as they will tell the reader 
what will the product do for him. 

Here are some examples: 

BORROW $25,000 INTEREST FREE... WRITE: 

BEERMAKING MADE SIMPLE: FREE DETAILS: 

INVENTIONS WANTED, new products or ideas: 

Remember these basic elements in classified ads: 

1. GET THE READER’S ATTENTION. 

2. CREATE READER CURIOSITY. 

3. OFFER FREE 'PROOF' OR DETAILS OR BOOKLET. 

4. PROVIDE A KEYED ADDRESS. 

WORDS AND PHRASES THAT SELL 


Here are some word that get results: 
FREE 

MONEY BACK 
HOW TO 
EARN 
NEW 

SECRET 


USE WORDS THAT GRAB THE READER'S ATTENTION 


One way of making sure that your first words are attention getters is to use 
"trigger words" cause a definite reaction in most people. Try to fit some of these 
words into your message: 


FREE 

EARN 

IMPORTANT 

REVEAL 

PROVEN 

IMPORTANT 


MONEY LOVE 
EASY RESULTS 

NOW DISCOVER 

HEALTH HOW TO 
AT LAST GET RICH 
YOU POWER 


HOW TO KEY YOUR AD 

In order to operate a profitable mail order business you must maintain accurate 
records of all the inquires generated from your ad from a particular magazine. For 
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this reason you must "Key" all of your ads so that you will know exactly which 
magazine brought you the most profits. You may use letters, numbers or words for 
keys. One number for each month. For example, if your ad is going to in Popular 
Science magazine, you may key it PS4. 

HOW TO INSERT YOUR AD 

Determine what magazines will be suitable for you report or book. Send a letter 
to each one of them asking for a rate card. Some magazines print their rates for 
classified advertising in the magazine itself. 

Type your ad neatly and send it to the magazine along with your payment. The 
best method for a new entrepreneur is to run a test ad in only one magazine. Once 
you have sent out all the sales letters and found out the rate of return on your 
inquires you may expand and run you ads in other magazines. Testing and keeping 
records is an important element of a successful mail order operation. 

TESTING AND PROJECTING 

Many times you will have only a week or so after the inquires start coming in 
before you have to decide whether or not to run the ad again. Therefore you must 
make a projection based on partial responce on how wll the ad should do before you 
will commit any more funds. I am providing the results you should expect at 
different times. 

WEEKLIES 
1ST WEEK 33% 

2ND WEEK 45% 

4TH WEEK 67% 

8TH WEEK 92% 

BIWEEKLIES 
1ST WEEK 15% 

2ND WEEK 30% 

4TH WEEK 60% 

8TH WEEK 77% 

MONTHLY MAG 
1ST WEEK 5% 

2ND WEEK 18% 

4TH WEEK 45% 

8TH WEEK 57% 

DIRECT MAIL 
1ST WEEK 33% 

2ND WEEK 66% 

4TH WEEK 80% 

8TH WEEK 91% 

The chart will be of great help to you in projecting and placing your ads. 
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However, when you place your first test you should not try to project anything. Let 
the ad run its course. Send the sale letters and gather your results. Find out how 
many people who asked for free information really bought your report. Since the 
bottom line in any business is profits, figure out your profit for each ad before 
placing another ad. 


ANOTHER SECRET: ONLY SELL WHAT OTHERS ARE SELLING 

This is an open secret in hte mail order business that a beginner should only sell 
what others are already selling. This principle applies to information selling as 
well as product selling. The reasons for simple: the product which is selling has 
already been tested by your competitor and you need not spend time or money for 
testing to see if the product will sell. 

In other words someone has already done the ground work for you by 
investigating their money and time. Now you can take advantage of it. Let s say 
someone is selling a book on how to make money in real estate. You monitored his 
advertising. You noticed that his classified ads have been run in magazine for the 
past six months back(copies of magazines are available in most public libraries). It 
would be safe for you to assume that he is selling the product, otherwise he won t 
place repeat ads.’ You conclude that there is a market for books on real estate 

investing. 

I am not sugessting that you should go out and copy someone s book. There are 
strict laws which impose civil and criminal penalties for using these tactic^. 
However, the ideas can not be protected by copyright. 


CONCLUSION: 

I have given you the secrets of making "big" money in a short and concise form. 
I know all the things I have told you work because I use the same techniques to 
make money. I have given you the knowledge I have accumulated over the years. 
The rest is up to you. You can put this manual away and do nothing or use what I 
have given you to make the kind of money you want to make. 

I would like to hear from you about your success. Write to me about it. 
Naturally it gives me pleasure to find out that someone , using my techniques has 

made it big. 


Good Luck. 
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MAGAZINES SUITABLE FOR MAIL ORDER MONEY-MAKING 


Opportunity Magazine 
6 North Michigan Ave. #1405 
Chicago, IL 60602 

Popular Mechanics 
224 West 57th Street 
New York, NY 10017 

Making Profits 
6285 Barfield Road 
Atlanta, GA 30328 

Field & Stream 
383 Madison Avenue 
New York, NY 10017 

The Star 

730 Third Aveenue 
New York, NY 10017 

Popular Science 
380 Madison Avenue 
New York, NY 10017 

Income Oppurtunity 
380 Lexington Avenue 
New York, NY 10017 

Stereo Review 
1 Park Avenue 
New York, NY 10016 

Spare Time 

5810 W. Oklahoma Avenue 
Milwaukee, WI 53219 

House & Garden 
350 Madison Avenue 
New York, NY 10017 

The Family Handyman 
1999 Shepard Road 
St. Paul, MN 55116 

Science & Mechanix 
380 Lexington Avenue 
New York, NY 10017 

Outdoor Life 

380 Madison Avenue 

New York, NY 10017 

Sports Afield 

250 West 55th Street 

New York, NY 10019 

Globe Classified 
P.O. Box 21 

Rouses Point, NY 12979 

Sylvia Porters Magazine 
P.O. Box 1510 
Clearwater, FL 33517 

National Enquirer 
Classified Advertising 
Lantana, FL 33464 

Home Mechanix 
1 Park Avenue 5th Floor 
New York, NY 10016 

Entrepreneur Magazine 
2311 Pontius Avenue 
Los Angeles, CA 90064 

Psychology Today 
1 Park Avenue 
New York, NY 10016 

Money Making Opportunity 
11071 Ventura Blvd. 

Studio City, CA 91604 
Moneysworth 
251 West 57th Street 
New York, NY 10019 

Mother Earth News 
Box 70 

Henderson, NC 28739 

Success Opportunity Magazine 
8872 La Mesa Blvd. 

La Mesa, CA 92041 
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SELL MONEY' SELL MONEY SELL MONEY* SELL MONEY* SELL MONEY! 


EXAMPLES OF ADS SELLING INFORMATION IN THE MAIL 


S ELL MONEY! SELL MONEY* 

Start Your Own ^ 
MONEY & CREDIT 
AGENCY! 


EARN UP TO $500 PER DAY and more 

just by running a small classified ad in 
your local newspaper offering VISA 
Credit Cards {even to people with credit 
problems) Credit Repair {help Con- 
sumers erase? bed cfemi ; n iur m cj f ion) 

. First Mortgages ($30,000 to 
$500,000) Auto, Truck & Equipment 
Leasing Creative Financing Na- 
tional Coiiection Agency (you seiijiur 
fixed fee service we do the collating) 
and MORE io individuals and businesses! 
Now you can earn substantial tees and 
commissions with your OWN MONEY & 
CREDIT AGENCY! Millions of dollars 
available No experience or capital 
required No franchise fees Phone or 
mail coupon below for FREE details (or 
sand $2 for samples — refundable.) 


Financial Planning 

210 Fifth Ave , New York, NY 10010 
(718) 768-6803 Ext 200 (24 hrs.) 


I Made 

*7,000 Gash In 
25 Minutes 

I’ll show you how I did it in my first 
day in the Diamond Wholesaling Busi- 
ness and how YOU CAN DO IT, TOO! 

• Virtually No Risk 

• No Diamond Skill 

• No Competition 

• No Selling Necessary 
» No Store or Employees 

• Very Small Investment 

• HUGE PROFITS! 

Ross L. Anderson 

This is an exciting and prestigious business! 
IF YOU ARE GENUINELY INTERESTED, 
SEND FOR OUR COMPLETE DIAMOND 
WHOLESALING PROGRAM AND FULL- 
COLOR CATALOG. 

t %£erfiotiqfui/ 

■(Am noftd XAstfiAtfor# ^ 

One Diamond Plaza r-J 

724 South Central, Oepr E 10 
Medford, Oregon 97501 
Enclosed is $1 (refun dable ) for your 
DIAMOND WHOLESALING PROGRAM 


SELL BOOKS BY MAIL 


MEN AND WOMEN 

2000 % 


PART OR FULl TIME 


800 TITLES HOW TO* SELF 
IMPROVEMENT BOOKS 

START NOW. 

W# d rop shi pp ed a! very low prices 
books. cassette tapes, manuals and 
reports. Beautiful illustrated catalogs, 
circulars and sale aides supplied for 
your mail order sales Start without 
capital! One of the fastest Money Mak- 
ing in mail order industry. Complete 
details and caiatOQS. Send $1.00 lor 
postage {refundable) to: 

LONG PUBLISHING DEPT. 27 
P.O. Box 1 465 

Garden Grove, CA 92642-1 465 
PLEASE PRINT 


Foreign Counlfimi Serve 93 60 for pci rape 


ASTROLOGY 


aEV EVFTTE Does whal olheis claim Outran 
tees h rip in three hoyrs OonationSS 00 PO @qx 
00327 Chattanooga TN 3741 1 (6t5j 894-6699 


MISS SANDY 

i can and w« heip you by Its* sounds of 
your vote* I veil teed and *nitr your *n 
tv* Me without asking any ques bom tm- 
h*fo (*oi) J7S-7660- 



RSV. SISTER 


truiy OHM tmtten heater 
Low marriage, bu«3n*M, health. ,*s»™ 
neture. reunites Iowa Vote* vibe Re- 
MRs by p*wrw. S hour* (713) 


ATHRINE BATES. psychic i 
itt, tiiii Guaranteed results 


FAY, l.S.R. 

"**•*« suffering *nd b#4 foote from 
youf body Re«i owe nelua, caki *n*- 
m*ee nenw* Returns bw, Immediate 
'«»» (®17) 2W t**S 




EARN UP IO *1 .ODD .ttk IvStuH.ng envelops* 
For ire* information write kTD Enterprises 403 
Moore. Vtoor TX 7/662 

MAKE IIS ,000 m 30 <Mys working at home for 
Tre* information, wme Pst Oamm. 4B3 Moore. 
V kxk TX 77662 


GOOD MONEY weekly mailing areuUrs Other 
home prowet* Free supphe* poaisoe Royal ln- 
autinee Gen anytime (304) 

ILmO WECKLYI MaiNng letter* Fantastic oppor- 
t unity Star) immediately Write SUCCESS M05- 
51 6.'«*har PA 19025 

MAKE MOO i*sn when I tr*ftdtub*crte« to TV 
Game Show MsgeziOe Serious rnqyinss. send 


MAKE Ma6c*snwhert*frwftd*ub*cr*wte-rv 
Game Show Magazine Serious inqyin*. send 
staged e nv el op s to Gw.en Jt t Eeai 5 tel nvC 

EARN SiaOoTTtufong envelope* Rush teU- 
•ddrasaad. stamped envelop* to EM* Merchan- 
dising P o Bo* 755-S. Jamaica NY 1 1435 

CNO YOUR money worries 1 Eruoy M* Amazing 
sytiem requires no investment Guaranteed teoaT 
Send BASE to Richard W Klick PO Bo* 1 15H. 
Harrisburg. PA 17100 

tiAM WtEKLT stuffing envelopes Rush 
si Sieved envelope Ailtlela Mailorder. Boa 
29 1655. Los Armies. CA 99023 

HOMEWORKERS! SUMS? addressing Ruth 
SASE^^O^naiech Boa 700176 Oklahoma City. 


$ 1.000'S WEEKLY slutting envelopes Free sup- 

e «es Bush stamped envelope SREfi Enterprise* 

s* S’ 33. La ve.-na Ca strso 


*1.000-6 STUFFING envelopes Free Supplies 

SASE GSR A. Bor 3325. San D.m aa CA 4V7?2 

TOTAL SUCCESS through ouf moneymaking 
manuals Free delaits Sweitzer Bo* t67S7-S3 
Seattle WAwne-oler 



START | 
YOUR OWN 
! MONEY & CREDIT AGENCY I 


just by running a small classified ad 
in your tocoi n V w s fiQp e f Offering 
Loan Brokerage.. VISA Credit 
Carts ,Cf#dtt Repair. Hrst Mort- 
gages. Autn. Truck $ Equipment 
Leasing Creative Financing 
Nanond Coiiection Agency and 
MORE to individuals and businesses' 

, — Now you can earn substantial fees and 

ryV commissions with your OWN MONEY l 
JHjlk CREDIT AGENCY! Millions of dollars 
f y \ J avuHabie No experience of eopflal fr 
- quirea No franchise fees Phone or 

write today for FREE lu, 
details (or send $2 JM«L 
for samples - 
— m J bJ 'JbP - retundowe). 

FINANCIAL PLANNING o*puo-4 ? immf 
210 FiRH AVE.. NEW YORK 10010 
(718) 768*803 Ext. 200 (24 HOURS) , ui 
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PROFITS 














Examples of Ads which sell information by mail. This page was 
taken from Money Making Opportunities magazine. 


SELL 
BOOKS 
BY 
MAIL 




DROP-SHIPPED AT 50%DI$COUNT 

Millions sold! Popular categories. 
Beautifully illustrated circulars 
supplied for your mail order sales. 
SELUNG BOOKS BY MAIL KIT #7 
Wilshire Mail Order Books 

^2015 Sherman Rd., No. Hollywood, California 91605^/ 



MW MUCNff MANS ( (lOTHtNC 
(OWMTKi • AMAT/NAVt • AtCWOMS 

ruu uni or «<t(uo ciorwuc • i mtii 

. All AI Miow WMOUUU rtKIV • 
GUKT CATALOG: 51.00 (MO OKC*S> 
sntM • DEPT. 6 
OffKl 10X734 • STOSSIT, M.Y. t WSt ^ 



Does Money Talk? 


You'd better BELIEVE 1 DO! 

Ready for a flit new car. Mil ■ 
posh home, executive job. to borrow ■ 
huge sums IMTMIST HI 1 7 Want to ■ 
stop your bill collectors COLD 4 wipe ■ 
out your debts MOW 7 if so. write for ■ 
revealing M(t newsletter' ■ 

WEALTH KIT, DEPT 272 * 

Box 4036 Pompano Bch. FL 33063*# 


GENUINE 14K GOLD 

• FULL COLOR CATALOG C 

• MORE THAN 2500 ITEMS JES© 

• CONFIDENTIAL PRICES JEZEwf 

• COMPLETE SALES PACKAGE 

Just $4.00 to: SJI ^ 

Bos 47?-M. Station B. Howard Beach. NY 1 1414 


MAKE BIG MONEY-ALL PROFIT-AT HOME 



mmin 


Pays up to Sio sn Hour! 
'’Make moth holes, cigarette burns, 
^iears. rips. (DISAPPEAR from alt fabrics 
rLittle known craft pays big spare time prof 
its E*Citmg details FREE' CALL TOLL FREE 
, _800— MI-5609 (In Mhno* 1—800—972-5*58) Of 
FA8RICON COMPANY 
2021 Mcxnrose Orpi 515 Chicago H_ 606 1 8 



BE A PROCESS SERVER 


Average $125. to $250. Per Day in Your 
Own Business From Home! 
Recession Proof. IVrife or Call : 

Process Server fi 


ft** 


O eV 


A* 


Box 222 

No. Q ncy, MA 02171 



REPRESENTATIVES NEEDED! 


Learn how easy it ts to be you own boss and have unlimited 
earnings without prior experience Representatives are needed 
immediately lo secure past due accounts m all areas of the country 
No collecting or cash outlay Full Une and part lime available 
starting at $70,000 a year Send tor free information today 
N.C.C.. 7*1 W. Oakland Part thrd. 

Mti 123 DepL B. Ft Lauderdale. FL 33311 


m 250-3000 BO OKLETS 


SIS 12 IT’I TNI OMIT SUCH MPOtf 
WHITTEN IT A WOMMS iOWLFT 
PAINTER A*v*Ni prtO% I t red* ItcrvU 


S N. •«. Arkitinfl, up. bkMtaa. W0M- 
6 90LOMINE USEM UT. "MeM far 


i cwmiM yM t» 

W FACE lOOKlfT PLAMMEA-PWCOI T00AT . 


Speady Primary 23860 3Q Milts, Cltvtland, OH 44128 


CALL TOLL FREE NOW! g 


Go Into Business with a RICH 
RELATIVE! Uni a hmdiwM **conl 

Income Uncle Sam provides millions of prospects 
for tax teturn help every /ear* Learn the sktM at home — 
yourself We tram you fast Do it full or spare time Get the facts 
FREE no obligation No salesman Fhon« TOLL FREE 1-800-621- 
5199 fin Illinois 1 800 972 5855) or write fed*"tad T« S i*f- 
yice Dept 622 . 20 21 W. Montrose At*.. Chicago. IL 60618 



NEED MON EY? ^ 

CB ■ : ft: i :t4iTi i A r ~vy^r~~* ’tf. >?•. 
jNQ CREDIT CHECIt t \ 

•COLLATERAL, or CO-SIGNERS, yj (♦. !V 

• WRITE TOPAV FOR FREE DETAILS! \\-Lp L 

a rj *2* west *ve. ocpt um ^V, > 

% UVW TROUTMAN H C 2016* It. "^Ct '» 


YEARLY 


Repairing (not roploclng) stono domogod windshields 
with our HigH-Toch OPTIKLEER Syatom. Cor dootori. 
floet oporoloc*. cor rontal Ond loosing componto* arm 
wailing oogorty for fhi« torvic*. For undor $2,000. you 
con b« f irvorvclolfy lnd«p«nd*nt> 

FOR DETAILS, CAU FAR. NESTOR AT (617) 
595-6224, NVS CORF., LYNN, MA 01904 


DEALERS WANTED 
SELL AT 1 900° o PROFIT 


START 500 TITLES HOW TO 4 

NOW! SELF IMFW7VEMENT BOOKS 

WE OAOP SHIPPED. BEAUTIFUL ILLUSTRATED CATALOGS ANO 

circulars supplied for your mail order sales details 

SEND S 1 00 (REFUNDABLE) 

LONG PUBLISHING DEPT H 

PO BOX I46S GARDEN GROVE CA 924-40 



STOP LOOKING fob ui« 

' ■fcDS’D’ 


AIMS SOURCE FOR PROVEN BUYERS 

Target your off er for best results 

( VftOC vow TO ACT Ptowt 

ODI tNTERPHISES {Sort* 102} 

7141 N.W. 21it COURT o SUNRISE. FLORIDA 33313 


MONEY PROBLEMS? 


WRITE US for 
IMMEDIATE RELIEF 
l All arrangements handled try mail 
v We have a plan to suit everyone 
L Write lor all benefits presently 
available to you - it's free 1 


L AND 

GRAN 


\ASSOOATES,Dept.MM,Box 98, Bklyn N Y. 11235 


YOUR PHOTO COMES ALIVE ON CANVAS! 


SELL PROFESSIONAL OIL PORTRAITS ON 
CANVAS HANDPAJNTED FROM ANY PHO- 
TO* W« do quality work ... You coMact b*g 
commluloni. FREE FRAME kvdudpd with 
all portraits. Satisfaction guarantaad. 
OTHER SUBJECTS PAINTED: Landacapas. 
Florals. Stills. Pats, Nudas. Sand $2.00 
(ratundabta) for Brochura JFK Color Sampta 
and agant datalts. Phorvr. 1516) 593-2410 

M 2. 13 SctrtMN DrW* 

NESS STUDIOS »a*w»*.M*T«tn 565 





MAILORDER NAMES 


BOOST YOUR PROFITS!!! 



r**h £•»*< Opportuivty 6uy*r* CO*r>£>w 

| in Zip Oro* on P r»Hvr« i«t>*l» 

> 10 Fr*»n nmmm* I Of *«cn OrO*r 

| 1 st clsss »»rn* My p*>0 fry MoMy OfOW O' 

| C*»n*«r» cfrock Q mmAmr * Wmhd. S«on Fr**. 

! THt QMKVK COMPANY DEPT M2« 

i P.O. tO* *1A ALIIF, TtXAS 77411 


MAIL ORDER PROFITS . . . 

. . . FREE REPORT . . . WHOLESALE BOOKS! 

. . Up to 1.000% profit. The secret of big profits is 
knowing the sources that give you S10 books for 51 
Single copy drop ship or low quantiry prices Free Report 
. Profit making facts! 

SELECTIVE BOOKS Box 1 140 Clearwater. Ft 33517 


GLOVES 900/ 

HEAVY DUTY LEATHER WORK GLOVES W1NGTHUM8 
TH m CUFF. EXTRA STRONG FINGER SEAMS NO CATA- 
LOG OR PRICE LIST - PLEASE ORDER FROM THIS A0 
MINIMUM ORDER 5 02 ADO 10% SHIPPING SEND 
CHECK/MO (VISA/MC OK) 

To: DELTA WHOLESALE- Dept. MG-26 

337 Banktvaad Hwy.-Mabiaton. GA 30059-/ 404) 941^SS0 , 



LEARN HOW YOU CAN MAKE MONEY M THE 
BILLION DOLLAR COLLECTION INDUSTRY 

Fast growing collection service needs independent 
regional salespeople mgr s to meet the huge national 
demand for our l aster lower cost cash recovery sys- 
tem High commissions ($70 000+ poss). repeat bus- 
iness. protected accounts excellent training pro- 
gram PTFT available Send tor FREE INFO today’ 
NATIONAL CREDIT SYSTEMS. INC 
175 Fifth Avenue Suite 3100 • Dept. MM02-F5 

New York New York 1 00i0 —AO 



ffe 


OPALS AT MINE PRICES 


F rom our mina to Austral^' Rough and Po*- 
>sh«<J Also Flea Market Sensatonaj Money 
Makers 50% lower than Hong Kong Fo' Cal 
atog rush $2 00 Postage to 


Gene*s Gems Inc. 

31900-1 Pudding Creek 
Fort Bragg. Cal 95437 


SHOCKING PROFITS! ADULTS ONLY! 


GIRLS ARE DRIVEN WHO! 


SCIENTIFIC EVIDENCE proves Out PHEROMONE SPRAY 
draws girls to you without their knowing it’ Even if you’re Old 
or unattractive Every man a prospect. Full details including 
dealership info $1 00 ATTRACTANT 10. 781 W Oakland 
Park 8fvd . Suite 2S0-MS. Ft Lauderdale. Fla 33311 



every time at CASINO 



582 to 1 

odds in your [ 

h | favor!!! | w 

Guaranteed to make you Win! FREE PROOF 

Baker, Box 196, p-13 Brooklyn. N.V. 11218^ 



» BORROW 



And keep It indefinitely! 

■ Send for FREE REPORT today. 

“ AMERICAN, Dept. M02 

^ 160^. 1^4^63 


$ MONEY MAKING NAMES $ 

THOUSANDS of prospects ready to PUT CASH in YOUR 
pocket. FRESH OPPORTUNITY SEEKING BUYERS 500/ 
$25: 1000/S40: 5000/$1 75. Others available. Adhe- 
sive labels - Guaranteed - Computerized - Shipped 
1st CLASS MAIL within 24 HRS. of order ORDER NOW: 
ADV0N DISTRIBUTORS, Box 468-M, Shelley. ID 
83274. For Visa/Mastercard orders (208) 357-7391 


CLIP NEWSPAPER ITEMS 
$2.00 to $25. 00 EACH! 

A great way to earn extra money in the comlort of 
your own home. Write TODAY for FREE details 
CUPPING FOR PROFIT. Dept. KH2 
PO. Box 6109, Pompano Beach. FI 33063 


Yd 

? 

★ 


PEOPLE WILL 


PAY YOU 


* CfttOlT C AMOS »OR PLOPit 
Mf GA AOl f SS Of Turn* C«f DIT PAO«i**AS 


Manual te*s you how and lists mcx* m*n 20 card- 
issuing banks OOLO CARD r*pod a»*a*bl« D*ia4* 
S#nd 2 stamps Am*ftc»nCr*<Jll Bvivw, 

•O E. 11th Si. *325, D*pt 
N«w 'IbCk. NY 10003 


MONEYMAKING OPPORTUNITIES 
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fiiiUs. ami ratin' 1 Send $2 00 
SA Sc i 1 ridtUisu, 1 303 1 Nw4H Ct i«- 

tral Expressway, Suite 318 Dallas TX 

*5?*3: _ (147) 

"RIB LOVERS ' 7 

Country Rib recipe in family 200 years 
12 00 SASE GRQ, p.O Box 583 Sparks 
M P ? U52- i 147) 

Hawaiian Luuu Recipes ] 

ane Duien Send $4 GO is Chei John Ka : 
was 1 Now, PA J Bus love, Kihei. H I 967 5 3 

iZ /-* /'v H A A ^ v , ; r*’ i . : 

'jv/uu (TicAiuin V-nn^.irig 


Rwdpes 


Rmcipts 


DELICIOUS, HEALTHS 


HIGH SCHOOL at home nn t-fgsse? Di 
pioma awarded, low cost. Information Free 
Fiiimr free anytime 1-80(7 228 5600, or wr ite 
American School. Dept *360 850 E f>Hih 
St., Chicago, IL 60 637. ( 1 27 ) 

UNIVERSITY DEGREES by mail Legal. 
*- st ;J£f K R* ns * ve - Dr John Bear. PO Box 
1 1447-F-, Marina del Key, CA 80285 ( 127 > 

P A RA PS YCH OLOG Y COURSE CertTfT 
cate Free information A^RF Bo' *44? 
ratahiicac n QiiA^ " T " ” .V 


f»t low cholesterol 'soups 7 easy Teape^ Denises Kitchen^ nS'wXi y SAS E I— -~«~r. CA 91 302 1 U27) 

SASE $2 00 Gourmet. Box 4062 Virginia CA 91768 " ’ 1852 We * twood ’ Pomon , a / NURSING DEGREES by examination] 


Beach., VA 23 454 '(* 47 > i- u7 > licensable and accredited Information 

PiE LOVERS: urandWs ,as> pw cro»t SUKB» S4SE $g£l! h B G,y 80,1 7M0S Atlanta. 

I fH, Calvesion.TX 775ril~ ^JSS ? Iti LAW COURSE' P fM ^ 


wwwvj fTicAicun v-nnKiriq q^ncTJetiClOiis, $2 00. Debbie. Bex 104 GaK^™ ty 77ss7 - :^4T P " ' ■ ■■ t i?7j 

* iUjiftHMl. MV#B yw*- "XfU CiW ^ 4 - ' i^A >\ \.UbKo fc : t fWJ SAmpl* l*S- 

i_^es $200 Manas Kitchen. PO. Box ITALIAN TORTELLINp old country red- sons. Bog 481, Lake mo re. OH 4425Q ( 127 ) 

j- 317 * 5 - F°rt Worth, TX 7ele3 ( 147) Spa, send y 00 SASE, Asunta. P.O. Box 55. OfCiilf LEARN COURT REPORTING. Home 

HEAL Id AN quiche hearty meat cheese pte Clinton, IN 4784 2 ( 147 ) r " W study or resident. Financial Aid Brochure 

plewer $1 00. SASE, Recipes. HOMEMADE CaKES - 8 delirious alA J- TT S^IP* Institut * »«>-874-3845. fl SO* 

M05Tfl.ir.ph *»«.. Bo. 17. Oakland. CA fashioned recipes *2 00 I.SASE Holland OCCULT POWER SECRETS dt!S ?£ 11271 

?«SS — <H 7 HBgk 207E. Woa dson. ILfl2d*a W Gavin A Yvonne Fros. now .nTnlln. cm, ? L 'A r *NTEED INSTRUCTIONS aThHS; 

22 ?ARE .MOUTHWATERING Cake MICROWAVE Carmel CORN — SASE denis' Box 1502 E. Newbem NCWVifi 1 U L !‘S h S , e 5«°l -I'Pl™? Don't *211 »nv 

KEUPE&* ettFui. Gender, Mosaic. Mahog f I PO T O Box 70 S i. Pierre, SD 57501 , TZZ T~^ - *$0db Robbins. 810 Regency 

any. more! 13.00 — Wanda's Kitchen, Box Qup; prrrc Aiffcir ... v , - SAT AN S HOPT^ Hd., Woodbridgc. VA 22191. (127) 

795 Harr^b ur^, IL 623 46. U*? i instructions mail $3 00 and ^LS a^f S For Those Who Dare Meet The Devil* Box GET YOUR H I& h ^hooi Diploma at home 

SSiSE «?HM 2 Sk.HiS' !»?,£: m«: po 601 18128 Lm,t *■*'*» ^i? N °™ N slal 

. .... — ^ KNUU S H COUNTRY COOKING. ttVu- Cosmk iSnMW 

P.n-srue Road. P O Box 71. Swan Lake NY m n m d/mm, a : --- -. * — ^^f“ jU ^,h AKut ^ r i UccuI1 ’ Mystic Arts tah and home invalids Home-sturiv course 

li/S3. r i47i VIRGINIA recipes: Pound cskr. unusual items. Fascinating trains, vou in 4=4 weeks Write Dnii.-i I 

murTi^MTTTTti^ r-rr-; i £?? n “ u< * cake $2.00. SASE: *«*«/«*, <»J- ^ By airmail. $2 00 lute De'pt 81.^9 East 900 Souih sTl. 

irii J N *S ru?H r#£ * HL bhAnfi6n Road ' - 23 D ' Durham. NC Worldwide ;Curio House. Box 17085W. Min- CMy, UT 84HI. “ <i?7i 

pes, guaranteed ^.00, SASE to Krazy 27707 n47i neapoiis, MN 55417 (158\ lit-' 1 

Kajun, P.u. bo x g&), Vint on. LA ?066S WTft , p . n g^FF ^irr-rif t r- 7T , — A lj M vER^ITY DEGREES bv mail* Accr-d 

r RfiT r *T\*. r” ' — v-. 7 — - — „ INE»_OOLER 6 popular recipes $v sek, b RLE OCCULT Catalogue' Incense, Mvsti- • ted Barhelors Masters ps n a ! nPYnpn 

7 R c,' r/r, ui.»V l 9b g^/-^%- r i ninn 1 850 1 ( 147) ~ LUiie Shop Of Incense. s t ve. fast Free revealine dSu.K CmmcJI 


great ha 2 to follow recipes Send $1L§5 Box 
i Chinese Home Cooking, sue 


Box 4430 zb d*! ray Bcb FL 33444 ^ ^UGARLESS PRESERVES delicious ter-._ 
tu u ^ h -3lL-i nnc tor dieters, diabetics send $2 00 to 

«*n f V£«ig sasx.'s: h%2zn$ii\Bs* '*• Fruitlan ' 1 0 " t 'w 

S U ® F EUC, 9¥ S F,st< Make smaiTy: 

CHINESE CAKING is easy. Six incredj. bones edible $2 00 SASE Fish. Box jh? 
hie rec|P«£ 3.00 and SASE. B»* 465. U rnmt j CSiubndj-o. M N 55008 ( r47 j j j 

' - * fl47) INCREDIBLE' EASY "Hampionii 77 ' Budget 

r VcjRITE bhahu Name Recipe Cook- uourmet Dinner Recipes $3 00 Milanu 88 
book Mammoth. lilualrated coHecuon of Park Ave . Miller Place NY 11764 (H7) 

Over 2000 papular bo*4op and srde-panel ‘ ' 

recipes that have adomed food packages m 

ror ages 41b pages. 230 lilustraiions 32 ^ m 

Full Cx»l°i Fublished at $15 95, send Only yg 


s ~ Dj u,e 9J Incense, stve. fast Free revealing details rn'unwi 

nvilif . unicago. tu 60860. U58) in*. Box i 162-ENI5, Tustm. CA 92680 


Full C^jIoi Fublished at $15 95. send Only 


iiu uo to Sidney Booksiufe iOR N Main St prrk v inno a 

Sidney OH 4 '^ Y.tJ. KIDb 7 Hints and recipes to dss 

— -iMlfUise good nutrition in everyday m „is 

t A, i L .^ C,rLS l *~ Bectpes. $3 00 LSASE Pennv. Box 27657 San Diego 

c-end $3 Ou io Pat, P O Box 2010, Wavne, CA 92128 U7582 Caminito Heno 921271 

(U7 > TOFU ZERO Cholesterol - pTuTem Rich 

XyKON everyday recipes. Simple, tasiv — Nine Delicious Recipes $100 SaSE 
$2 00. The Partners, Bag 130G Watson TO P. PO Box 40262. Pmsburgh PA 

Lake Yukon Canada YOA ICO. (147) 15 201 (147) 

i* bfyuous MEATLESS mam courses! GRANNY'S STRAW' BERRY recipes 
^asy Guarsnteetr S3w. Rnripr*, Box 648, Fight. $2 00 SASE. rO Box 6B0884 San 

Knoxville, | A 50 138 <M7) Antonio. TX 78268 d 47 j 

COFFEE LIQUEUR LOVERS make your SNACK RECIPES Georgie-Porgie soft 
own inexpensive, easy, delicious $2 00 preUels and 8 more* Send $2 00 to Recipe- 
SAHF Linear. 6113 Judy Cl. Ft worth 129 College Si. Ur ha o^QH 43078, U47~) 

^ ^ • ( 147) MIRACLE PIE — All ingredients from 

FAMOUS RESTAURANT salad $1 50 L- Bible Free surprise gift $2 00 SASE Box 
orlT*! 11 T r3V «H*i4. Jarkionvilie FL 3 1 70, Dal tun, GA 3 0721 (147) * 

— V J — ^ (JiZjj DISCOVER TOFU 7 Sn,et Asian power 

EIGHT DELICIOUS meatless entrees food - ’ sweeping America 1 No cholesterol — 
Pkaie send three dollars to: Sierra Rer- low caione — high protein' Thrw> deli 
id««, I0h5l Kloiber St.. Ba* 7414. Arlington ciqus, nutritious meat less recipes (32326 
Station. Ri vers ide, CA 92513 U47) Searaven. 90274) $4 00 LSASE. m Tofu 

HONEY BAKED Harr. Send $2 00 A se|f Ped ro. C A 90734 (147) 

addressed stamped envelope to — A M SALAD DRESSING potato macaroni 
Vaughn PO Box »430, Columbus. OHI* 3 ^ $2 00 SASE.- Sauce. Box 75 j Svjva ] 


"O.K.! O.K.! I’m trying to quit smoking! Just stop 
national ENgutNKK being such a nag! M 


l-fe 1 ] ; 

ALCOHOLIC FRIFND? FREE VITAMIN catalog All natural prod! 

y. ;V! L '“K'trviUr' uria . JMR Enterprises, «Nt4. 800 vCood ! 
save, their life- Learn now Send ruff, Clearwater, FL 33516 (121 )' 


Vaughn PO Box »430, Columbus. SASfc. Saurp Box 75 j Svlva 

_ r (M21|Sltg!i«5M. (IJ 7 ) o7kV:i3ftoT nryra - ,nQU ^ Q macist $3.00 Pharmacy Newv 12028 Venice. I 

- .URIUINAL Oriental Recipes, Wi^FfR^LFD DESSERT ret ipes. $2.00 — - - - — Dept, 4-314, Los Angeies, CA 90066 ( i J 1 > ■ 

57*0:5 ” n !klx 124 Hwtooy Sn|SASfc. P.O. Box 207. Oran** Park, FL HEARING AIDS UMW CiKKAT' Order Armchair AciobiL:.| 

‘'FASHION Hillbilly pe a n 11 1 bm ter! ENJOY C E L E B R PHTS Ta«^«nu7n SeSer Mafti J Day^Truf ^ur’p.^kaTe I 

ynay recipe. 1,00 SASE LNT 812 Eim St Jiiwm metis over 200 easy, inexpensive ret Arrsnged Na SaSir ^ wS fl 1 linT VHS Armchair Aerobics. P O. Box 367 ! 

Eliiapethton. TN 37043_ 1807 ’ ««-ay HUl, NLC Ckfo% S IL 61^»4 Can < ""sOQ?^ W l 5307j_ , ( m > j 

C ^cp'r^n A "ei^ M £ XiC -^ casserole $lj^ J ^ 34 h S t - ) LUii A* l 2 Tall Free. (121) ACNE SCARS, PiU New Home French; 

•y ^ 2 wj. Fairmont. MN 56031 |£Z£y H KOLAoKJ, pins three surprises A v a n 1 A ~ — — Herbal Planing Treatments box 8752. i 




p «inm inp aou ui 1 . 'J ^ irirt-*- surprises A w a o . At n,:iU(l naning 1 reaiments nox a/32.1 

AUTHENTIC CHOCTAW Indian recTr^T.ff :J300 NSR7 Bi)x 02 M Are You A r<Cal Alcoholic? Pembroke Pines, FL 33024. (121)! 

ir.rliar. I b.-wu F 1 1 __ i ba .\a. . V-. . HO) J T WUUU . I* L 3302 1 l 1 47 1 ITlr. ir a I I n w. j .. .. Pa* . ^ . i . 


I.idiir. taco*, fry bread others $2 00 S A 5 E HlTlf 0r is « loved one' 1 Medical Home Test can FAT ALl yOU want diet Lose up to 10-17 

Mitcheli. P i) Ib, x 1052, Krebs. OK 745 m [SOUP IOVERS — attention his bean soup tell* $5 00 Box 72043 Marietta, G A 30007 Founds week $3 00. SASE Joyce 31604 
ITALIAN TURNOVER Momma s recioe ^P° h * r vegetable soup recipe $2.00 Railroad Canyon Rd . Suite 101-543. Canvmi 

gSgftSgaH-” 1 - «•“- Save Your Life And Lungs ^^ 7 -,-^ 

J PANTASTIC-” SPANISH Bean Soup Fish „„ ^ene^aD? *9 Uzer res,sts odorousmg gsrrai and “bar- 

If Melba Send $100. M Ferguson. 2176 Ed'sMtdOrd^ pn ri C h . t< * nal growth Sample $1 Capitol. 2468 

ROACH FS FI TUiNAxrn r Cam es. Memphis. TN 381 14 (147 ) a 7 kq , , ° rder PO Box 909 Glendale. Knightwood. R ancho Cordova. C A 95670 j 

Proven . guaranteed homemade lormuta MAK_E f DAY-DOUGH for children Fun. INTRODUCING — NUTHia ntf — ^ 4 MOST CONVENIENT diet «v*r ldW<aione| 
child and j>el safe $100 la Nu Tec Box ««y- S«v« money, kids love it ’ $1 00 SASE |kir Care Treaim^n v Sp<>< 13 meals from a package Send $49 95 to Man 1 

732S9 Houston, TX 77273 V u? 1 Pobaon. 1 izi W alk. Santa Crur. CA 95(W) w J^.kL/ , J. Ll m c" ls _ \°. r E.** r Dee's Diet Plan. P.O. Box 7802. Hollywood ' 

iieaunier Looking 5km Mineral Clay FL 33081 ii2}|! 



CONFIDENTIAL DIRECTORY OF WHOLESALE MERCHANDISE 


A.B. NECKWEAR 
719 Broadway 
New York, NY 10003 
(212)674-0200 

Scarves, Ascots, Bowties, Novelties 
HELEN BERG, ABE BERG 
MOISH BERG, JOAN KRAMER 

ABC IMPORT & EXPORT 
47 W. 30th Street 
New York, NY 10001 
(212)684-2511-2 

Radios, cassette recorders, 

MPX stereos, CB's phonographs, 
car stereos, AM/FM In-Dash, bat- 
teries, etc. Complete line of audio 
equipment. 

I SALOMON DWEK, JOE DWEK, 
HENRY 

DWEK, ORROS DWEK 

ASB INDUSTRIES 
492 Crescent Street 
Jamestown, NY 14701 
(716)488-0761 

Con-catcher tube type banks, ideal 
as a gift. Novelties, souvenirs 
ANGELO S. BONTA, CHARLES D, 
BONTA 

ACTION AD SALES CO 
3408 N. 8th Street 
Philadelphia, PA 19140 

Electrical signs with flashing lights 
interchangeable letters and numbers. 
RICHARD ZIMMERMAN 

ACCURATE LEATHER & NOVELTY 
1731 W. Belmont Avenue. 

Chicago, IL 60657 
(312)525-6553 


ADAM CREATIONS 
45 W. 29th Street 
New York, NY 10001 

Boxed jewelry, coin necklaces, 
ass't beads, puka, heishi, 
bracelets, eamgs, rugs, 
men's and ladies watches, hand- 
bags, vinyl slippers, and assor- 
ted novelties. 

ALFONSE MISSRY, MARK HADDAD, 
ALEX MISSRY, J.CARTER 

ADAR IMPORTING & DIST. CO. 

55 W. 30th Street 
New York, NY 10001 

Radios, turntables, home units, 
cassettes, walkie talkie, CB's 
antennas, pocket radios, close- 
outs. 

YEHUDA BACKER, S. BACKER 

AARON'S INC. 

525 W. Jefferson Street 
Philadelphia, PA 19122 
(215)232-5500 

Closeout in hardware, house- 
wares, gifts, novelties, 

Christmas decorations, greet- 
ing cards, toys and general mer- 
chandise 

NEAL AARON, JERRY ZLOTNICK, 
MARK DE HAAN, ELMER AARON 

ADEPT MANUFACTURING CO. 
36-27 Prince St. 

Flushing, NY 11354 
(212)359-6622 

Purse and travel kits, fittings 
travel acces., money belt, 
purse n' organizer, Bonny USA 
rainbonnets, Rosebud co-ordi- 
nates notions identification 
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color pictures on each wallet. 

JACK MALLON, MOLLY GREENE, 
MARK 

MALLON, KENNETH WANDRY 

ACE TRAFFIC BUILDERS 
Div. Ace Toy Mfg, Corp 
85-97 N. Third Street 

t\ ii r a r n ni i 

rsrooiuyn, ix i 11211 

World's largest 8-foot tall x-mas 
stocking traffic builder; toy- 
filled x-mas stockings, promotions 
for all seasons. World's largest 
Easter bunny. 

HOWARD MENZIN 

ACT YOUNG IMPORTS 
49 W. 37th Street 
New York, NY 10018 
(212)354-8894 

Act young baby wear-infant's and 
children's wear. Act Young 
Fashions-ladies' acrylic sweaters, 
capes, ponchos, haltes, Act Young 
Ram wear-Mon s, ladies and children s 
umbrellas. Act Young Ind. simulated 
leather, canvas and Alpaca strawbags. 
ISAAC HAFIF, JOE HAFIF, ORLANDO 
BENCTEY 

ACE INDUSTY 
2021 K. Street NW 
Washington, D.C. 20006 
(202)667-2156 

Jewelry findings and supplies in 
sterling silver, gold filled, 14 Kt. 
gold finished jewelry and Italian 
chains in sterling silver and 14 Kt. 

AL DANNEMAN, SUE EDWARDS, 
KATHY 

HOPKINS, MIKE KINDRED 

AIMS INDUSTRIAL CO. LTD 
Room 103, 108 Chang An. E. Road 
Taipei, Taiwan 104 ROC 


488-54 W. 25th Street. 

New York, NY 10010 
(212)924-1666 

All types of shopping and tote 
bags, vinyl, canvas, nylon, 
rainwear, rainbonnets, hoods, 
hats, raincoats, umbrellas, 
shoe bags, laundry bags, 
purses, portfolios, school bags, 
knapsacks, inflatable sweater 

ADOLPH^COHN, HERTS COHN, 
LEONARD COHN, R. OTTUSCH 

ADVANCE TRANSISTOR CO. 

1201 Broadway 
New York, NY 10001 
(212)686-8843 

CB raidios, cassettes, recorders 
stereo Multiplex systems, walkie 
talkies, promotional AM/FM multiband 
radios, complete line 
ABE DWEK 

ADVANCE WATCH CO. 

12360 Beech Daly 
Redford, MI 48239 
(313)937-0800 

LED-Ladies and mens watches 6 
function from $19.00, 3 year 
guarantee, free merchandise, 
displays, LED chronographs, 15- 
function LED alarms. 

MARC SCHECHTER, MARTY 
SCHONBERG 

GLEN PACKIN, G. WETNBERG 
AIMOR 

190 Dychman Street 
New York, NY 10040 
(21)569-3502 

Aimor: Consumer electronic pro- 
ducts, multi voltage 110-220. 

JOSEPH PALACCI 


ADOLCO TRADING CU INC. AL-GEN PRODUCTS, INC. 
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37 Empire Street 
Newark, NJ 07114 

Die-cut products-jigsaw puzzles, 
plywood flat, picking up toys 
die-cut letters and figures, ceramic 
tiles, art boards, signs. 

H.M. HSIEH, JEROME R. CHIU 

AIR BED CO. 

4250 Williams Road 
San Jose, CA 95129 
(408)279-1444 

Air Beds 
KEITH W. REID 

AJAX COMB CO. 

800 Second Street 
Cresson, PA 16630 
(814)886-8171 

Complete line of combs for drug 
trade, bulk and blister packs. 
ANTHONY ROMANI, L. HASSIN, 
ADAM DIFLAVIANO, FRED MILKIE 

AKY JADE INC. 

1165 Broadway, rm, 206 
New York, Ny 10001 
(212)686-8347-8 

Jade Happy coat, hat umbrella 
Kung-fu shoes, handbags, jewelry. 

PAUL CHOU 

ALASKAN SILVER & IVORY CO. 

1075 Central Avenue 
Scarsdale, NY 
(212)547-1002 

Handmade silver mastadeon ivory 
and scrimshaw. 

LEN FEGARSKY 

JEROME ALEXANDER COSMETICS, 
INC. 

15 W. 39th Street 
New York, NY 10018 
(212)594-2940 


Hair brushes, cosmetics and cosmetic 
travel kits, vanity kits. 

JEROME ALEXANDER, ROBERT 
DOUCETTE, 

HERY CHO, GERI ALEXANDER 

Dresser sets, vanity trays, 
cosmetic mirrors, bath acces- 
sories, photo frames. 

MEL KURZWEIL, ALLAN LEVY 
KOUKATZ, SY CANTOR 

ALGER CREATIONS INC. 

50 S. 4th Street 
Brooklyn, NY 11211 
(212)782-9595 

Hot and timely stationery, 
novelties, travel goods, 
assorted tote and duffel bags, 
memo boards, custom goods, 
inflatables and advertising 
specialities. 

ALVIN F. BRENNER, ROSE W. 
BRENNER, JOSEPH PARINELLO 

ALL-AMERICAN BRUSH MFG 
37 Empire St. 

Newark, NJ 07114 
(210)824-4700 

Hairbrush and comb promos. 

JACK LESS, CARL EPSTEIN 
CHARLES GOLDBER, MARTIN 
KRAMER 

ALLIED BASKET CO. 

429 Grand Street 
Brooklyn, NY 11211 
(212)387-8424 

Wicker baskets from around 
the world. 

FRANCES GOLD, IRVING GOLD 

ALLIED PLASTICS, INC. 

1661 Hargrove Avenue 
Gastonia, NC 28052 
(704)864-2612 
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Storm window kits, door kits, 
windshield covers, air condi- 
tioner covers, drop cloths, 
beverage holders, snack trays, 
ice scrapers. 

DAN PAGE 

AMERICAN HERITAGE CORP 
2650 Haddonfield Road 
Brooklyn, NY 11234 
(212)696-1625 

Fashion watches, 17-jewel bangles, 
bracelets, didgetal, pendants, persona- 
lized name watches, LED's children's 
watches. 

MARK GRUNSEID, MANNY 
GRUNSEID, FRED 
GRUNSEID, PAULA GRUNSEID 

ALLURA IMPORTS INC. 

34-38 W. 27th Street 
Brooklyn, NY 11234 
(212)686-6886 

Bootee sets, shoes, shortsets, 
slack sets, sweaters, blouses, 
umbrellas, novelties, closeout 
mechandise. 

MAX SHALOM, RAYMOND SHALOM, 
DAVID 

COHEN, AL AGNER 

ALMAR SALES CO. INC. 

39 W. 28th Street 
New York, NY 10001 
689-6260-2 

Complete line in ladies’ and men's 
fashion jewelry-earrings, brace- 
lets, rings, pendants, necklaces, 200 
styles of chokers, chains, promotional 
pendants for wholesalers. 

RAYMOND ASH 

AMBASSADOR GALLERIES INC. 

45-45 Post Oak Place 
Houston, TX 77027 
(713)969-8820 


A complete line of limited 
edition prints. 

DAVID TODDOD, JANICE MEANS 

AMERICAN ART CO. 

Box 6991 

Albuquerque, MN 87107 

ANTAI TRADING & CO. INC. 

156 5th Avenue Ste 715 
New York, NY 10010 
(212)255-1973 

Wholesaler of health and beauty 
aids, sundries, ho u s eh old products, 
colognes, electrical appliances to 
drug trade. Distributors of Kodak 
film, Conair, Westlclocks, Gillette, 
Proctor-Gamble, etc. 

KEN LEFFERTS, SHARRON 
HEUBEULEIN, 

RAY MONTES 

ACIENT & MODERN ORIENTAL 
IMPORT CO. 

186 5th Avenue 
New York, NY 10010 
(212) 194-0404 

Jewelry- Imparts 

SOLOMON BAROUKH, JOHN 
MCGRATH 

BILL ANG3TER ENTERPRISES 
Box 2565 

Farmingham MA 01701 

(617)872-1146 

Wats line 1-800-225 

CB radios, direct importers of 
any item, watches, gloves, mens and 
ladies clothing, PVC and leather 
garments, novelties, umbrellas, auto 
parts, housewares, hardware, toys, 
jewelry, dolls. 

BILL ANGSTER, DICK 

MCCHRISTIAN, 

J. ANGSTER 
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ANKA CO. INC. 

9 Washington Street 
West Warwick, RI 02893 
(401)826-0564 

Women's and men's clothes, imported 
from India-tops, maxis, skirts, 
costume jewelry-sized and adjustable, 
genuine and imitation rings, earrings, 
bracelets and necklaces. 

ANTHONY C. MASI, JOE D'ALTRUI, 

EDITH 

D’ALTRUI 

AREO JEWELRY SALES 
167 Manton Avenue 
Providence, RI 02909 
(401)421-4078 

Vinyl raincoats, rainsuits. 

(505)898-3720 

Jewelry, macrame. 

KPETER THORNFIELD 

L.S. AMSTER & CO. INC. 

275 Grand Blvd. 

Westbury, NY 11590 
(516)997-3200 

Ceramic and stoneware planters 
flower pots, tableware items 
from Brazil and Germany, macrame 
plant hangers, beer steins. 

EMIL PAUL, ARTHUR HOLLANDER 

AMERICAN INDIAN COUNCIL 
Box 26922 

Albuquerque, MN 87152 
(505)897-0330 

American Indian and Southwestern 
jewelry and belted goods. 

WALKER BURGESS 


Maps, atlases, accessories for 
school, home, business, travel. 

J.P. SCALI, ELAINE MAJESTER 

AMICO INC. 

3633 I Street 
Philadelphia, PA 19134 
(215)744-9500 

Decorative radios, novelty 
radios, adult games, giftware, 
toys, Christmas decorations. 
EMANUEL GRABELL, STEVE 
MICKELBERG, IRV FELLDSHER 

AMITY SOCKS-HOSIERY CO. 

107 5th Avenue 

Garden City Park, NY 11040 

(516)741-2606 

Abroad selection of men's, boy's 
girl's socks, pantyhose, peds, 

Fruit of the Loom, ballet, 
Burlington. 

GARY ALTER, DAISY ALTER, 
BILL ROLSER, S. ALTER 

Poncho, parka, warming vest, 
ground cloths, dress bags, 
mattress cover, shower curtains 
cosmetic bags, mirrors, etc. 

MING H. CHUANG, ROBERT W.C. 
HUANG, FELIX MOFFA 

ANTONIO’S MFG INC. 

800 2nd Street 
Cresson, PA 16630 
(814)886-8171 

Complete line of Afro combs 
rakes, piks and straightening 
combs, beauty and barber supplies. 
ANTHONY ROMANI, L. HASSIN, 
ADAM DIFLAVIANO 


AMERICAN MAP CO. 
1926 Broadway 
New York, NY 10023 
(212)595-6582 


ARCHER INT’L IMPORTS, INC. 
524-526 6th Street 
West New York, NJ 07093 
(201)861-2100 



STEVE STYBA, TOM NIPPER 


Alabaster, sterling silver, 
jewelry, the new limoges. 

VICTOR VALERIE 

ARCHER SALES 
225 S. Meramee 

St. Louis, MO 63105 
(314)862-6363 
A totally new line of novelty 
magnets. 

STAN SOFFER 

ARDELL PRODUCTS CO. INC. 

10-23 Metropolitan Avenue 
Forest Hills, NY 11375 
(212)268-6121 

Direct manufactures: 

Packaged jewelry-$1.00 to 
$6.00 retail, scatter pins, 
pendants, x-mas and promo jewelry 
for jobbers, dept, stores and 
chains. 

H. DRELL, R. DRELL 

ARROW INTERNATIONAL INC. 

4909 Lorain Avenue 
Cleveland, OH 44102 
(216)961-3500 

ART-TONE DESINGS 
224-34 Braddock Avenue 
Queens Village, NY 11428 
(212)776-9846 

Manufacturers of iron-on heat 

transfers. 

BOB GROSSER, ARTIE FELDMAN, 

TONY 

GRECO 

ASCO INCORPORATED 
1205 E. San bom Street 
Winona, MN 55987 

(507)452-3386 


ASTAMAR INC. 

19 Moose Hill Street 
Sharon, MA 02067 
(617)523-0100 

Mens belts, buckles, key chains, 
watch straps. 

HARVEY ASTER, LEE ASTER 

ASTER TRADING CORP 
1225 Broadway 
New York, NY 10001 
(212)685-8570-71 

CB's accessories, cassette tape 
recorders, mini-recorders, car 
stereos, walkie talkies, home units. 
JOSEPH COHEN, MAYER COHEN 

AVIVA ENTERPRISES INC; 

444 Townsend 

San Francisco, CA 94107 

800-227-4238 

Snoopy jewelry, Raggety Ann & Andy, 
Freddie Turtle, NFL items, Super 
Heros, pottery. 

RETA HELLMAN 

Iron banks, bar sets, adult 
games, wall sculptures, dolls, 
hibachis, garden tools. 

FRANK FRIEDHEIM, JOE 
GLUCKMAN, 

AL DORIN 

ASTRO CRAFTS CORP 
52 W. 37th Street 
New York, NY 10018 
(212)736-5865 

Jewelry, findings and gifts. 

MAHESH MANGALICK 


Officially licenced professional ALAS STE REX INC. 

sport souvenir merchandise featuring: 12-14 W. 18th Street 

NFL, NHL, NBA, ABA, Major League New York, NY 10011 

Baseball. (212)929-6622 



Tape recorder accessories, head 
phones, CBs and accessories, 
audio cords, cassettes, micro- 
phones, silent home movies, 
reel to reel tape, frames. 

JACK SCHULTZ, L. GRABER 

ATTERAM CORP 
630 Third Avenue 
New York, NY 10017 
(212)687-2470 

Toys, games. 

VITO MARRETA 

AUDIOMART CORP 
126 Monroe Street 
Garfield, NJ 07026 
(201)546-5046 

Stereos, radios, misc items 
portable typewriters. 

CHARLES CHAPLER 

BABCO CHEMICAL CO. 

2120 Lane Avenue N 
Jacksonville, FL 32206 
(904)783-2030 

Bug check, do-it-yourself 
pest control products. 

FRED A. RANKIN, JR. THOMAS 
H. BURNETT 

BALANCING ACT 
1010 EE. Vista Del Cerro 
New York, NY 10001 
(212) 889-4980 

Radios, citizen band, tape 
recorders, stereos, antennas. 

ABE LANIADO, AARON LANAIDO 
W. WINZELBERG 

AY- WON BELT MFG 
41 E. 11th Street 
New York, NY 10003 
(212)533-1010 


Men's and boy's belts, suspenders, 
watch bands, belt buckles, leather 
goods, novelities. 

LEONARD TANNENBAUM, GERALD 
SHERMAN 

AZAD INTERNATIONAL INC. 

37 W. 26th Street 
New York, NY 10010 
(212)679-6666 

Radios, phonos, tape recorders, 
cassettes, CBs, antennas 
accessories. 

V.N. KHUBANI, P. SAJWANI 

AZAR INDUSTRIES 

38 W. 32nd Street 
New York, NY 10001 
(212)594-2804 

Handwoven sewing baskets, knitting 
stands, handbags, needlepoint kits, 
novelties. 

DAVID AZAR, EDDIE AZAR 

BEAUTILAND JEWELRY & 
GOLDSMITH CO. 

41 Lane 10, Suang Cheng Street 
Taipei, Taiwan 
ROC-(02) 5116614 

Jewelry, Taiwan jade, bracelets, 
rings, coral, etc. 

TIEH-JYH WU 

THE BENLEY CO. IMPORTERS 
997 Broadway 
Brooklyn, NY 11221 
(212)452-0037 

Low cost decorative weighing 
scale with metric, US postal 
and jewelers Troy measurements. 
LLOYD KISSICK, RICK SEROLA 

BALL PEN CO. OF AMERICA 
134 W. 29th Street 
New York, NY 10001 
212-11868-4155 
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Promotional pen packs, markers, 
stick pens, "stretch" 
pens, wood grained pen sets, 
novelities. 

BOB PERLMUTTER, B. RESNIK 

BANTAN BOOKS, INC. 

666 Fifth Avenue 
New York, NY 10019 
(212)765-6500 

Mass market paperbacks, educa- 
tional books, reference, boxed 
sets, cookbooks, etc. 

JOHN HUMMLER, SOU SATZ 

BATIKS BIZARRE 
180 Industrial Way 
Brisbane, CA 94005 
(415)467-3300 

Children's wear, t-shirts, 
novel textile designs. 

KIM MAGALINE, TOOD MAGALINE, 
A. BUSCHOOR 

BERALD CO. 

1060 Fifth Avenue Ste 2 A 
New York, NY 10028 
(212)722-3623 

Hold'N fold sheet folding 
device. 

BERNHARD HALBI, J. RAVELLI 

HOWARD BERGER CO. 

97 Appoilo Street 
Brooklyn, NY 11222 
(212)388-3513 

X-mas lights, tree tops, 
wreaths, garlands, icicles, 
tinsel. 

HOWARD BERGER, J. BERGEN 

BENNARD DIV OF V.M.C. 

150 Niantic Avenue 
Providence, RI 
(401)944-4700 


Rings, karatclad, sterling 
old filled. 

NAT WOLFF, BERNARD VINCENT 
SCOLA 

B. VITO SCOLA 

BENNINGTON BRUSH CO. 

190 North Street 
Bennington, VT 05201 
(802)442-6394 

Gift brush sets, childrens hair- 
brushes, animal face mirrors. 

IREIN CASPER, MICHAEL 
GOLDBERG, 

SCOT ELIAS 

BENTLY INTERNATIONAL 
1201 Broadway 
New York, NY 10001 

(212) 679-40449 

Full line of umbrellas featuring 
topless automatic, also slippers, 
jackets, coats, handbags, luggage, 
general merchandise. 

ELI BRAHA, DALPH BRAHA 

BERNEY-KAPP 
2850 E. 44th Street 
Los Angeles, CA 90058 

(213) 588-3221 

Smokers accessories, papers, 
incense, etc. 

ROBERT BLUMENFIELD 

RUSS BERRIE & CO. INC. 

Ill Bauer Drive 
Oakland, NJ Q7436 
(201)891-7500 

M.Z. BERGER & CO. 

20 W. 37th Street 
New York, NY 10018 
(212)594-4880 

Watches, 1-25 jewels, including 
lucites, digitals, pendants, 
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bangles, novelties, skindivers. 

BERNIE MERMELSTEIN, J. BERGER 
M. BERGER 

GEORGE F. ERKANDER CO. 

891 Broad Street. 

Providence, RI 02907 
(401)461-5100 

Manufacturer of wal plaques, 
costume jewelry, plastic novel- 
ties. 

BARRY DUGAN, C. DUGAN 

CHRISTIAN BERNARD-PARIS 
385 Fifth Avenue 
New York, NY 10016 
(212)684-4877 

French fashion jewelry and 
scarves. 

JEAN PIERRE MONRIOBOT, 

ALAN BOOTH, E. JAMEN 

BERNER LEATHER PRODUCTS 
1761 E. 17th Street 
Brooklyn, NY 11229 
(212)645-8057-8 

Checkbook organizer in suede 
leather, purses, card cases, 
cigarette cases, boxed sets. 

MILTON BERNER, M. BERNER 

BETTERWAY-MATRIX CO. 

303 W. 42nd Street Rm 810 
New York, NY 10036 
(212)541-9432 

Calculators, 3" TV, clock 
radio, TR games, CBs, wooden 
hoseware, acrylic products, 
stainless steel cookware, 
garden tools and games. 

LUN-LUN CHANG, W. SHU HWA 

Silisculpts, plush bean bags, bed 
bugs, personalized picture frames, 
rainbow pens, key rings, personalized 
toothbrushes, mopheads, living qutoes. 


RUSS BERRIE, D. SCHNUR 

BEST EMBLEM & INSIGNIA CO. 
636 Broadway 
New York, NY 10012 
(212)677-4332 

Stitch-A-Pickit (tm), Pressto (tm), 
initials and iron-on rhinestones, 
zippered pocket patches, appliques, 
nailhead studs, birthpatch. 

ED DENMARK, H. ISAAC 

BEST RITE PEN CORP 
15 Desbrosses Street 
New York, NY 10013 
(212)925-2707 

Pens 

JOSEPH SHATSKY A. ARRAYO 

JAMES BETESH IMPL CO. 

1214 Broadway 
New York, NY 10001 
(212)MU9-6438 

Housewares, novelty items, china- 
ware, luggage, umbrellas plastic and 
wooden items, promo dollar items. 
AL MANNEY, J. BETESH 

BLAKE BROS. INDIAN JEWEL 
450 Nott Street 
Schenectady, NY 12308 
(518)377-8058 

Authentic American Indian Jewelry 
jasper jewelry, turquoise, coral and 
silver findings. 

WILLIAM BLAKE C. PRINCE 

THE BOARD MEETING 
1901 E. Aams Bldg. No. 5 
Springfield, IL 62702 

The Biddle buying sales & 
marketing service. 

WILLIAM H. LEE, GEORGE 
RUBINROTT 
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BIG SHOTS 
2121 Dauphine St. 

New Orleans, LA 70116 

Mylar postei's, 8 x 10 glossies, t-shirts, 
hats, glasses. 

RON EDELSTEIN, M. VAUGHN 

BING SALES 
226-228 Hartford Avenue 
Providence, RI 02917 
(401)751-6458 

Costume Jewelry 
RICHARD MARCHIONE 

SID BIRZON INC. 

686 Main Street 
Buffalo, NY 14202 
(716)856-8255 

Diamonds- 14K gold close- 
outs in giftware, boxed X-mas 
cards, jewelry, wallets, dolls. 

SID BIRZON, L. BIRZON 

PERRY BLACKBURNE INC. 

59 20 56th Street 
Maspeth, NY 11378 
(212)497-1786 

Key rings, key blanks. 

JACK GALLOGLY, B. WATERS 

Mouse, etc. Muppets as seen on TV 7 
and more. Special promotions priced. 
New York, NY 10013 
(212)966-0657 

Hair rollers 

JOSEPH SHATSKY A ARROYO 

BOW INDUSTRIES 
74-24 88th Road 
Woodhaven, NY 11421 
(2120296-0829 

Heat Transfers, T-shirts 
MAREK WYSZETCHI 


BOX-CRAFTERS, INC. 

Dixon at Bayview 
Amityville, LI, NY 11701 
(516)842-2400 

Boxes for displaying items, key 
cases, jewel boxes. 

BILL MILLER, R. MILLER 

JOSEPH BOXED CO. 

153 Fifth Avenue 
New York, NY 10010 
(212)477-5540 

Mechanical toys, plush animals 
store rack goods, carnival 
toys, banks, bouncer balls, 
inflated animals, rings, 
purses-all stock in hand for 
immediate delivery. 

JOSEPH BOXER, P. MUSOF 


BRADLEY INC. 

1 Bond Street 

New York, NY 10012 

(212)533-0800 

Astropoint by Bradley, also 
"Golden Spike" pen, other pen 
and pencil sets. 

JERRY SALINGER, L. 

MORGANSTERN 

BUESCHER'S COB PIPES 
401 W. Main/Box 265 
Washington, MO 63090 
(314)239-2292 

BRAZILIAN GOVT. TRADE BUREAU 
551 Fifth Avenue 
New York, NY 10017 
(212)682-1055 

39 W. 28th Street 
New York, NY 10001 
(212)689-9652 

CB transceiver, scanner, 
stereos, portable cassette 
recorders, CB antennas. 
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E. KAZADEH, I. KARLIN 


watches all Disney characters, Mickey. 


BODU CREATIVE ENERGY CO. 
956 W. Grant 
Tucsan, AZ 85705 
(602)791-9273 

Pyramid power, Pyra-Mod(tm) 
pendants, packing and displays. 
ROBERT BORN, B. DURAND 

BOEHM ENTERPRISE 
2824 5th Avenue 
Irondale, AL 35210 

Handmade jewelry, paraphernalia, 
paper weights, ash trays. 

GLENN E. BOEHM 

BOK LEI TAT INC. 

213 Canal Street 
New York, NY 10013 
(212)226-1703 

Exclusive US agent for Chinese 
shoes, silk products, jackets, 
ladies fashions, kung-fu, karate 
and martial art uniforms, books. 
C.H. YIU, H. WONG 

BOMARK INTERNATIONAL 
51 White Street 
New York, NY 10013 
(212)431-4720 


Ceramics, titles, dinnerware, mugs, 
tools, folding cots, pipes, wood 
carvings, jewelry, cosmetics, gift- 
ware, decorative articles. 

DAN BRECHNER & CO. INC. 

1115 Broadway 
New York, NY 10010 
(212)924-8888 

Housewares, giftware, toys, car- 
nival merchandise, woodenware, rack 
goods, novelties, t-shirts, glassware. 
MARTY KASPER, G. COLTER 

BRINN'S CHINA & GLASSWARE 
S. 22nd Street and Mary Street 
Pittsburgh, PA 15203 
(412)481-6080 

Introducing Artware dinnerware from 
People's Republic of China. Porcelin 
figures, novelties, ceramics. 

DAVID BRINN, C. BRINN 

BUCKLES OF DISTINCTION 
BOx 584 

Lexington, MA 02173 
(617)862-0629 

Belts, buckles, hats, briefcases. 

DAVID KING 


Electronic calculators, portable 
printing, desk models, LED quartz 
digital watches for men and women, 
tele- 
phone answering machines, dictating 
machines. 

HARVEY HORN 

BRADLEY TIME DIVISION OF ELGIN 
NATL. INDS. 

1115 Broadway 
New York, NY 10010 
(212)924-7530 

Complete line of children's character 


BUTTERFIELD CORP. GROUP 
63-09A Douglaston Pkwy 
Douglaston, NY 11363 
(212)631-9282 

Fine engine products-Camille 
Art, block mounted repros, mini- 
ture plaques, etc. Quality greeting 
cards, memory boards. 

DAVID BUTTERFILED, F. GILL 

THE BUG HOUSE 
5294 E. 119 

Garfield Hts, OH 44125 
216-9659 
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Bone china animal miniatures, 
costume jewelry, lady bug golf 
tees, calendars, animal coin 
purses. 

RAY GIBBONS, T. GIBBONS 

BURGESS INC. 

Foot of Exchange Street 
Freeport, IL 61032 
(815)235-8000 

Burgess dry cell batteries, 
flashlights, lanterns, battery 
science kit. 

SEYMOUR KORN, E. DOHA 

BUSTED 
270 Grove Street 
Shelton, CT 06484 
(203)735-1405 

A new game which puts you on the 
street doing the unlawful dealing 
in marijuana - "crime does not pay." 
BRUCE MATTO, R. MATTO 

BUTANE PRODUCTS CORP. 
820-824 Merrick Road 
Baldwin, NY 11510 
(516)223-9420 

Flamex-Butane lighters, pewter 
antique finishes, pocket and 
table models, cigarette cases. 
ELLIOTT FREEDMAN, B. PREVO 

CAMEO INC. 

171 Madison Avenue 

New York, NY 10016 
(212)889-9280 

Better sized rings, 18Kt. 

HGE, Sterling silver, gold- 
filled, costume jewelry 
promotions. 

CHUCK ABADI, J. HOCHBAUM 


New York, NY 10001 
(212)PE6-0739 

Costume Jewelry 

HARRY BYKOFF, J. DERENE 

BYN-MONTRELUXE WATCH CO. 
110 W. 40th Street 
New York, NY 10018 
(212)564-3874-5 

Premium and promotional Swiss 
watches, stop watches, skin- 
divers, Day-dates, water-proof, 
ring watches, fashion bracelets. 
KURT BERBER, R. BERBER 

CAJUN MFG CO. 

224N. Meadow Street 
Metair, LA 70003 
(504)738-1911 

Cajun Crossover Security Cable 
and bicycle lock. 

PAT PERRIT 

G. CALDERARO JEWELRY CO. 
68 Emerson Street 
Clifton, NJ 07013 
(201)742-6808 

Silver and gold jewelry Indian 
jewelry, import silver, gems, 
rough, yag, GGG findings, jewelry 
making kits, equipment, castings, 
metals, beads, silver, gold, related 
jewelry items. 

CARY CALDERARO, J. DE ROSA 

CARDINAL COMB MFG CO. 

71 Water Street 
Leominister, MA 01453 
(617)537-6330 

Sculptured candles and decor- 
ative wood pedestals. 

DUANE A. BARREL 


THE CANDLE SHOP 
38 W. 32nd Street 


THE CANDY MAN 
162 Page Blvd. 



Springfield, MA 01101 
(413)739-7306 


(704)394-5916 


Ceramics filled with candy, 
bag and jar candies, fruit packs, 
stick candies. 

DENNIS BERMAN, J. PARADIS 

CANEPA NOVELTY CO. 

93 Washington Avenue 
Holtsvill, NY 11742 
(516)732-8405 

Wedding cake ornaments and 
related cake ornaments. 

ALFRED CANEPA 

CAPITAL GAME MFG CO. 

295 Fifth Avenue 
New York, NY 10016 
(212)686-2233 

Plastic lace on rolls for 
shelf lining, table runners, 
place mats. Molded vinyl 
tablecloths in soft natural 
finish-linen-look. 

BILL PRICE, M. FUX 

CARDINAL CHINA CO. 

Box D - High Street 
Carteret, NJ 07008 
(201)541-5194 

Housewares, giftwares, miniatures, 
toys, games, barware, gourmetwares, 
planters, Indian brass and wood. 
MELL NEULANDER, H. HEHN 

CECIA TRADING CORP 
19 Rector Street 
New York, NY 10006 
(212)248-8868 

Plastic products, combs, hangers. 
ALDO MAZZAFERRO, R. ZISK 

CAROLINA MADE HANDBAGS 
3619 Wilkinson Blvd. 

Charlotte, NC 28208 


Naugahyde handbags and accessories, 
billfolds, flight bags, T-shirts, 
throw rugs. 

JIM CHERRY, MRS CHERRY 

CARPET BAGS OF AMERICA 
330 Fifth Avenue 
New York, NY 10001 
(212)736-2521 

Fabric handbags popularly priced. 
SANDY GORDON, G. GORDON 

CAROLL LEATHER GOODS 
Box 421 East Hwy. 

Boone, NC 28607 
(704)264-2521 

Billfolds, handbags, hats, belts, 
visors, cigarette cases, tri-folds, 
buckles, leather goods. 

ROYCE CARROLL R. GREER 

CASA FLEISCHER CO. 

4103 Dyer/Box 54 
El Paso, TX 79940 
(915)566-5271 

Leather handbags and wallets, suede 
jackets, velvet paintings, onyx 
figuriesn, silver jewelry. 

LESLIE FLEISCHER 

KAY M. CEE7GRAFF PUB CO. 

3729 N. Raenswood Avenue 
Chicago, IL 60613 
(312)9298440 

Closeouts-jewelry and hobby kits. 
MORTON KAPP, A. KAPP 

CERF INDUSTRIES 
429 12 th Street 
Brooklyn, NY 11215 
(212)768-1500 

Wall plaques, animal heads, wall 
clocks, trophies, cigarette lighters, 
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DAVID TODD, J. MEANS 


watches, clocks, electronic equipment 
locks. 

PETEK VELLUCCI, D. RIOLO 

CENTENNIA PRODUCTS CO. 

54 S. Main Street 
Pearl River. NY 10965 

Complete line CB bumper banner 
decals, patches, jewelry, 
buttons, zodiac patches, decals. 

MARTIN LEE, E. LEE 

CENTAL CITY MICRO FOUNDRY LTD 
Beehive Bldg. 

Central City, CO 80427 
(303)582-5291 

Antique barbed wire eolleetons 
and earrings, pewter crosses. 

LEE DROEGE 

CENTRAL NOVELTY INC. 

403 Charles Street 
Providence, RI 02904 
(401)421-1889 


CHILDS MFG CO. 

58 Waterman Avenue 
Centerdale, RI 02911 
(401)231-5880 

END 


JoAnne Jewels” - complete 
boxed line, contemporary, 
modem, traditional and premiums. 
DENNIS MACEDOM A. FELISIG 

CENTRO MFG CO. 

1001 Burke Road 
Pasadena, TX 77506 
(713)472-2459 

Gold drop key chains, kid 
switch plates, personalized 
mirrors, key chains. 

MARY KRUTE, A. LIQUERMAN 

CENTURY TIME CAPSULE INC. 
45-45 Post Oak Place Ste. 150 
Houston, TX 77027 

(713)960-8820 

A gift item for recording per- 
sonal messages in the time cap- 
sule. 
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Property Seized In Drug Raids Is Now Being Sold In Your Area! 


Dear Friend: 

Yes, it’s true. You can buy seized property from the 
government for a song. Keep It for your use or sell it to make huge 
profits. . . here are some examples; 

•• 21-meh color IV sets for $39.99 
** IBM Computers for $179 
** High-quality stereos for $89 
** VCRs and video cameras for $108 
" Copying machines for $189 

I am not just talking about household goods. There are 
hundreds of other products and Items for your business and 
home. You can buy: 

” A 1987 Porsche for $1,996 
** A 3-bedroom house for $18,000 
** A 2Q-fbot boat for $6,000 
** A FAX machine for $79 
** 5-rooms of office furniture for $129 
** A Cellular telephone for $139 

I know it all sounds incredible, but it’s true. 

But before you decide that it is too good to be true — 
before you buy a ear-,, a boat. .a computer... office equipment. .a 
copying machine.,, or send for a business manual of any kind— 
give me a chance to prove to you that these incredible firehouse 
sales exist. 

What's more, this seized property can save you 
hundreds or even thousands of dollars in each transaction. If you 
wish, you can also start making money by selling the same items 
and making huge profits. 

There is nothing unusual or new about buying all lands 
of property, dirt cheap, from the government Those who have the 
inside information have been doing it for the past 43 years, in all 
50 states. 

Needless to say, these few Individuals have been making 
a bundle by buying cars, pickups, houses, Jeweliy, boats—you 
name it- -dirt cheap and selling it at wholesale prices. 

BUY AT ROCK BOTTOM PRICES! 

You, too, can start to buy government seized property in 
your area by the newly published insiders' guide, HOW TO BUY 
FROM THE GOVERNMENT... DIRT CHEAP AND MAKE MONEY, 

I have put ail the iniormation -- names and addresses of 


people to contact, the procedure, the works — in an easy-to-follow 
guide. All you have to do is follow my simple instructions. You will 
be able to do everything at your own pace and from your home. 

I will show you how to buy all kinds of property at fire- 
sale prices. You'll: see, it's all very simple and easy if you just 
know how. 

HOW TO PROFIT FROM GOVERNMENT SALES 

You can use the information and sources provided In the 
guide to buy all kinds of property at ridiculously low prices. You 
can then sell these items at below wholesale prices and make a 
hefty profit 

You can make thousands of dollars from only one 
transaction and you don't have to get involved in long, drawn out 
business operations to make money. 

What's more, you can choose the time, the item and the 
price you want. 

I assure you that you can use the information provided 
in the Guide to make huge profits. But if you just wish to buy a 
few items — a car, a computer, jewelry or some furniture for 
personal use— that's OK too. You can buy all these things at a 
fraction of their normal price. 

You can start immediately by using the step-by-step 
procedure provided in the Guide. Start by buying a car. Sell it 
and make a profit Invest your profits and buy a house which 
was foreclosed or seized by the Government. In many cases, 
you may even be able to buy the houses with no money down. 

Put it up for sale and make money. Before you know it, you 
can have a tidy monthly income from your part-time venture. 

AN IDEAL PART-TIME MONEYMAKING 
ENTERPRISE 

You can do all the buying and selling while working 
at your present job. You can do everything veiy quickly from 
your home. You will receive sales notices in the mail. You will 
figure out what you will buy and decide how much you would 
want to pay for the items. 

You can sell the same items very easily for as much 
as 3 times the price you paid for them. 

WHY REVEAL THIS POWERFUL SECRET? 

Why am I willing^© pass this knowledge on to you? 
Simply because there are so many sales and so many 
locations for sales that I cannot possibly participate in all of 
them. I cannot take advantage of all the sales even if I appoint 





100 or 1,000 people. 


paid. 


There is a very small number of people who are 
aware that these sales take place. Believe me, there are times 



are sold at drastically low prices to whomever attends. 


MAKE UP TO $9,000 IN JUST ONE 
TRANSACTION. .. 

Just consider the possibilities the guide offers you. 
Using our step-by-step procedure, you will soon have your 
mail box full of all kinds of offers from the Government 
(including your state and local government). 

Just imagine for a moment. You find an offer for a 
house that was foreclosed by the Government You can buy it 
for $7,000 and without putting anything down in many 
cases. 

You can turn around and rent the same house for 
$500 a month. Your mortgage payment will be $345— netting 
you $150 a month for the next 15 years. Or you can turn 
around and sell the same property for 2-3 times the price. 

Buy a car —a Jaguar for $3,400 or a Mercedes for 
$4,500. You can sell the same vehicle next week for $15,000- 
-giving you a profit of more than $ 1 1 ,000. 

If you just want to buy a car, boat, computer or 
video camera at rock-bottom prices for your own use, the 
Guide will help you. 

But if you are like many people who have written 
me, you will slowly start doing this as a business. Buying a 
house, then fixing it up and selling it within 15 days for 2-3 
times the price you paid, can really be exciting. Before you 
know it, you will start buying houses, cars, office furniture, 
boats, expensive jewelry, and selling it for huge profits. 

GUARANTEED SUCCESS! 

I can’t guarantee that you will make $4,000 a 
month or $6,000 a month. Maybe you will do even better. It 
will all depend on your using the know-how I provide. 

What I will guarantee is that you can buy all kinds 
of items from different branches of government at rock- 
bottom prices. The amount of money you can make from 
each transaction will entirety depend on the item and your 
following of the instructions I provide. 

However, I will give you this written guarantee: You 
will not risk one cent when your order this guide. You can 
examine it for 30 days. If, for any reason, you are not 
satisfied, you can send it back for a full refund. 

WHAT IP YOU DON’T HAVE A LOT OF MONEY 

When you start out you don't have to buy an item 
which requires a large cash investment Many times a house 
can be purchased with no money down, and an expensive 
piece of jewelry for as little as $10. 


I am sure you wifi agree with me that it takes big 
money to start even a very humble enterprise. However, you 
can profit from this in your spare time without much 
investment 

HOW TO BECOME A SUCCESS 

Most people who have made money and become 
successful have done so because they took ACTION at the 
right time. If one thinks and plans but never puts into action 
what he/she is planning, nothing materializes. 

If you would like to start buying valuable items dirt 
cheap, you should take action now so that you can start 
immediately. 

I will provide you with the procedure, the sources 
and an easy-to-follow guide. This guide can also be a 
remarkable tool for making money. All you do is follow the 
easy step-by-step instructions provided in the Guide. 

HOW TO START 

Just complete the Risk-Free Request Form I have 
enclosed and send it along with your payment. I will see to it 
that your order is processed and shipped immediately. 

You can go through the book in one or two days. By 
following the simple instructions, you can contact, by mail or 
by phone, the agencies provided in the guide. Within a short 
period of time, your mailbox will be full of notices of these 
opportunities. 

Use the Guide for 30 days on me FREE. If, for any 
reason, you don’t like it, send it back within 30 days for a 
FULL AND COMPLETE REFUND. NO QUESTIONS WILL BE 
ASKED. I don’t think you wifi find another guarantee more 
fair than this. 

Robert A. Anderson 

P.S.What other business or enterprise can you start with so 
little cash and minimal risk? I don’t think you should pass 
up this opportunity to examine this remarkable guide in your 
home without any risk to you. Send for your copy today. 

COPYRIGHT 1989, OMEGA PUBLISHING, LOS ANGELES, 
CALIFORNIA FORM: 8A-1-89 

I 1 

J RISK-FREE REQUEST FORM J 

3 Financial Reports, Box 4309 I 

| West Covina, CA 91791 J 

i I 

! YES! ! 

j Please send me copies of HOW TO BUY | 

J ERQM THE. GOVERNMENT DIRT CHEAP AND | 

| MAKE MONEY. I understand the regualr price of the | 

| guide is $89. But I am ordering within the next 15 days 1 

| and will only pay $39.95. I 

I I 

1 I also understand that The Guide has AN \ 

J UNCONDITIONAL MONEY BACK GUARANTEE. I J 
J can examine the Guide without risking one cent. If I j 
I don’t like it, for any reason, I can just send it back § 

■ within 30 days for a full and complete refuend. NO | 

I QUESTIONS WILL BE ASKED. I 

I [ ] On these conditions, here's my $39.95 plus $3 ® 

I postage and handling. ( California residents, please add J 
j 6.5% Sales Tax). j 

J NAME I 

J ADDRESS | 

I CITY ST ZIP I 


You can make money by making a quick turn 
around and selling the same items for 3-4 times the price you 


J 













Stem Creditors Cold . 

Ymrmay not need it now, but (he 
Money Kit will equip you with knowledge to 
protect yourself if you ever need it in the 
futune, ■ - ; ' : •’ v ? 

The plan will show you how to get the 
protection of the United States 
Government to STOP ALL CREDITORS IN 

their imcKs; XSst^ 

you can stop creditors coldX^They must 
stop all collection steps... they can't harass 
you, sue you or even contact you or call 
you...U,S. IAW ENSURES IT. 

This is not bankruptcy. This can be 
done without a high-priced lawyer and 
bankruptcy. Simply fill out some forms, 
sign your name, and you are free from 
your debt problems. I will include the free 
forms (it costs about $10 jukfc for fortnsf if 
you write "FORMS" on the back of Request 
Form. 


Establish An AAA Credit 



played and how you can use other people's I know these plans and techniques will 

money (by borrowing) to make money. work for you. j am so confident that the Kit will 


GET A VISA, 


WITHOUT CREDIT 


typU how Jo obtain 
major credit cards without credit investigation. 
Everyone qualifles...bad credit no credit 


BORROW $40,000 ... 



This secmTubne can putyou well on 
your way .to riches. Can you use $20,000, 
$25,0G0or even $40,000 on short notice? Can 
you use this money to start a moneymaking 
enterprise? 


You can borrow as much as $40,000 
on your signature alone by following my step-by- 
step plan. You won’t need collateral or co-signers. 
You can even keep this amount indefinitely as 
long as you continue to pay the interest on the 
amount 


change your Hfe, I will send you the Money Kit for 
a FREE ONE YEAR TRIAL— with ABSOLUTELY 
NO RISK TO YOU. 

USE MY SECRET TECHNIQUES AND 
PLANS IN THE PRIVACY OF YOUR HOME. You 

must solve all your money problems. . .you must 
be able to get out of debt, be able to borrow at 
least $20,000 and increase your income by at 
least $20,000 by using my plans. If not. just 
return the Kit ANYTIME FOR A FULL REFUND. 
NO QUESTIONS ASKED. 

You can even try all the techniques 
FOR ONE FULL YEAR- 12 big months on me. At 
the end of one year, if you feel that you are not 
making the money I have promised, just return 
the Kit and I will send you a FULL REFUND PLUS 
A $10 CHECK for your trouble. YOU CANT FIND 
A BETTER DEAL THAN THIS. 

But you must take the first step. Fill 
out the NO-RISK REQUEST FORM, enclose your 
payment and mail it today. I will see to it that it is 
processed the same day I receive it. YOU CANT 
LOSE! 

Don’t delay. Only a limited number of 
Kits have been prepared and this offer will not be 
repeated. Send your order today. Thank you. 

JOHN MCDOWELL 


HAVE UNCLE SAM PAT A PART 
OP YOUR RENT... 

...EVERY MONTH! 

That’s right. The Money Kit will show 
you the procedure for using a LITTLE KNOWN 
FEDERAL LAW that will enable you to have Uncle 
■ s Sam pay a part of your rent. . .everymonth 

new car every year FREE? How about a Cadillac 

> How to form your corporation for under $50. 

> How to take over a going business with zero 
cash. 

> Howto get legitimate college degrees without 

going to college. ^ 7 

> How to get into a lottery you can't lose. 

> How to avoid paying all taxes— legally. 

> How to make money selling "tax shelters." 



> How to start your own university. 

> How to get a $60,000 executive to work for 

you-FREE 

> How to get the U.S. Government to 

guarantee your loan up to $350,000. 

> How to get a $20,000 loan by mail-WITH 
NO QUESTIONS ASKED, 

> How to start your own Chi and Gas Lottery 
business. 

or a Mercedes? The Money Kit has a complete 
plan for this. It shows in simple steps exactly how 
'W'dp'thi& J 

THE Err WHX TEACH YOU: 

You will be surprised to learn how easy 
it is to to get ahead... if you have the KNOW-HOW 
and know the right moves. It is a matter of 
knowing how to play the game. The secret to 
financial success is not to beat the system, BUT 
TO USE IT AND MAKE IT WORK FOR YOU. 


P& Ajsar. from today, you can only 
be a year oid er-or a year older and 
prosperous. The choice is yours. Send 



! NO-RISK ORDER form! 

j FINANCIAL PUBLISHERS ! 

* ORDER PROCESSING DEPARTMENT | 
1 Box 5529, Diamond Bar, CA 91 765 * 


I Dear John: 1 

| Please rush me the Money Kit I 

I with the clear understanding that with | 
I your IRON-CLAD MONEY BACK | 
- GUARANTEE, the risk is yours. I 

I also understand that l must . 
J be able to borrow at least $20,000 and J 

■ earn another $20,000 in the next 12 J 

* months using file secrets and plans given * 
I in the Money Kit. ■ 

I If, for any reason, I don’t tike I 

I your kit I will send it bade ANYTIME and 1 
§ you witf send me an immediate refund. If | 
I after using your kit for 12 months, t arn | 
! not able to borrow $20,000 or earn . 
| $20,000, I wilt send the Kit back to you ! 
J and you will send me a refund plus a J 

■ check for $1 0 for trying your kit. 1 

1 [✓. JOn these conditions here’s my 1 
I $23.95 plus $2 postage & handling. * 

I Name I 


Address 

City 

ST—— 


I 
I 

i 


i 



Earn $70,000 A Year Or More 
As A Loan Broker! 


Starting Part-Time.^From Your Home Or Office! 


. Dear Friend; 777^" 71__ 7 '"'v. 7' 7.. 7’ 777’ 77__ 

How would you like to start earning $6,000 a month starting 
next month? You can start to earn large commissi ons usi ng my program 
as a Loan Broker within a very short time. Lo an brok ers e arn $1 00^000, 
$150 r Q00 or even $200,000 j 

a very short time. ^ ’ 


borrowers and 1 
to do...£ 


er./what to say; what 


IMMEDIATE INCOME POTENTIAL! 

The program is d esigne d sorthat you-ean set up everything the 


As a Loan-Bfokef youcam — 

I** Earn $70,000 or more per year — 

Start part-time or fuILtime. 

& Start an a shue-st ri ng budget, _ 

the m coffig tm lOdlys r^- ~ — 

^ Make- this kind of money dmaieguIaLbasis. 


Pe op l e wil l seek yoir_r bug tness because you will -have the 
resources to provide them^with the financing they require. The 

; resources to - 


- provide the financing for . 
even $10 million. 


loan of $16,600, $106,000 or 


You can start part-time or full-time and begin your business 
from home. ... without the expenses for an off ice. This is an exciting new 
business with which you erm make money f hst, — 


If. you would like to start making money immediately and. 

ssfft the Loan Broker- 
rr Q.K. by filling . our the:: 
enclosed RISK-FREE or der for m. I will immedi ately ship you the 
material for your examinations If for ANY REASON you are not 
satisfied , send ifTa ckTq me within 30 days tor a FULL KLI 'UNO. 


Wh a firm ore, you can start earning income immediately... in 
many cases the same month y ou s tart the program ; 




The loan Broker : 


with ever 


need- tm-starl this bu si n ess . - Y ou don 't need any special training or - 
schooling as I provide everything in-easy-fo-tolldw steps. 

Here’s an example of the kind of money you can make: 

Loan Amount Earn ed Commission TotalTFeea 


A loan broker is simply a person who acts as a middleman 


There are borrowers who need loans for a variety of purposes, 
i.e. mortgages, b usiness , refinan ce, etcr Th e lend e rs 1 provide are anxious 
to loan the money The Loan Broker simply gets these parties together. 
He/ she earns a commission of 2% to 10% on each transaction. 


$ 50,000 

$ 10,000 


8% 

10% 


$4,000 

$17000 


As you know, there is no shortage of borrowers. Your job as a 
broker will be to matdrthe borrower with the right lender. 


$120,000 

$246,000 

Total 


4% 

3% 


$4,800 

$7^00 

$17,000 


If you close 2 or 3 loans a month like the ones given above, 
yon will he able to make at leas t $7,000 ^ mont lv T ' 
month, you will make $ 1 7,0Q6n month, Of course, 1 can't f 
you wily make tMrkmd of money .maybe you will even do bettered will 
.depend upon your ambition. . i 

You are probably wo ndering , ”Tt all s eundg-L-eo geedTo-be 
true.. .where is tire catch...?" 

Well, there is no catch. Loan Broker s Program is so powerful 
and so well written that anyone can put it into operation. — 

It will give you all The details at business...you will-find the 
forms you nee d... c omplete details about making contacts... how to bring 


My comprehensive Directory of Lenders does the work for 
you . This directory provides the sou rces of capital for any “kind of 
financing you can imagine. Each source is given for the type of financing 
y ou wo uld require.. .mo r tgages, business s tart- ups, venture capital, 
constructi on, e tc. 1 even provid e you with th e lending sources which are 
Hose to yon in your own area. . 


WH& BORROWS MONEY? 

--corner drug loi di Wcentoiy ' a Liquor 

-sto re s, Pi factori es; con struction for small and- 

large shopping "cemers"ML need financing for their businesses. Many 
people need seco nd mo rtgage loans on their properties. 

IMMEDIATE INCOME POTENTIAL,., 

r^rii rr7\ EE? f r a / i .'i! Yrl ri’ 

KtStcI Vclp/3 i u iuit n\wivi n ilttiN i 


That's right, you will receive $75 to $1011 up-front money from 


people who need your services. They will pay you just for taking the 
application. You will keep this money whether or not the applicant gets 
the loan. If your client gets the loan, you will also earn a fat commission. 

HOW MUCH CAN YOU EXPECT TO MAKE AS A 
LOAN BROKER? 

Loan Brokers earn high commissions for their services. These 
commissions range from 11 1/2% to 10% per transaction, depending on 
the amount of money involved. 

* On a loan of $50,000 with an 8% commission, you will make 
$4,000. 

* On a loan of $200,000 with only 5% commission, you will 
make $5,000. 

* On a loan of $1,000,000 with only 4% commission, you will 
make $40,000. 


will provide you with the needed help you need to begin making "real" 
money. 

Loan brokers are highly respected professionals, and most 
people require their services. Once you are established, you will 
continue to increase your income. 

WHAT DO YOU RISK? 

There is no risk for you as there is no in vestment... you will 
only take care of expenses. No start-up or franchise fee is paid to anyone. 
There are no royalties or fees to be paid. You will keep what you earn. 

You risk nothing if the borrower defaults on his loan because 
you are not responsible for his debts. You will lose nothing (maybe a 
little of your time) if the borrower does not get the particular loan. 


You won't need more than a couple of loans of this type to 
make more money in a week than many people will make in one year. 

WHAT ARE THE QUALIFICATIONS 
FOR A LOAN BROKER? 

If you are a person who is ambitious and wants to earn $70,000 
or even $100,000 the first year, and you are not lazy, then you are the 
right person for becoming a broker. 


You will get your commission whenever your client gets the 
loan. You will collect the registration fee of $75-$100 from each new 
client regardless of whether or not he or she gets the loan. 

NO-RISK MONEY-BACK GUARANTEE: 

Don't pass up this chance of making "real money" and being 
your own boss. The opportunity to be financially independent is here, 
and you should take advantage of it. 


Education and formal training are not required, as I provide 
everything in easy-to-follow steps. Even your age or health does not 
matter as you are not required to do any physical labor. In fact, most of 
the work you will do will be through the mail or the telephone. 

To make "big" money you need the desire to make money, and 
the know-how to start an enterprise. This desire and ambition to make 
big money is the requirement for being successful. 

You may know people who seem to have all the ambition, but 
still are not making "big" money. They have the ambition and desire. 
What they lack is the know-how or trade secrets. If you are one of these 
people, then I am sure I can help you get started in this lucrative field. 

I will provide you with the needed know-how and the inside 
information which will enable you to put this plan into action. After you 
receive my program you will discover that the same program is offered 
by others for hundreds and sometimes thousands of dollars more to get 
you started. 


The Loan Broker Program has been put together with the 
utmost care so that anyone can follow the step-by-step plan to earn high 
income within a very short time. 

I even offer a NO-RISK MONEY-BACK GUARANTEE. If for 
any reason you are not satisfied with the program, return all the material 
to me and I will refund your money.. .NO QUESTIONS ASKED. You 
can even examine and use my material for a full 30 days WITHOUT IT 
COSTING YOU A CENT. 

WHAT TO DO NOW! 

Just fill out the RISK-FREE order coupon I have enclosed and 
mail it with your check or money order. I will ship you the material 
immediately. By ordering the program you risk nothing.. .MY RISK- 
FREE GUARANTEE ensures it. 

Take the first important step to your financial independence 
and send for your program today. THANK YOU 


What's more, you don't risk anything by ordering my program. 
If for any reason you are not satisfied, just return the material within 30 
days and I will refund your money.. .NO QUESTIONS ASKED. 

GET-RICH-QUICK SCHEME? 

I want to assure you that this is not some kind of get-rich-quick 
scheme. Although I provide you with everything in easy-to-follow steps, 
you will have to work to make money. I can't guarantee that you will 
become a millionaire in one month, but I do promise that this program 
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8 NO-RISK ORDER FORM 1 

Financial Enterprises s 

J 1559 East Amar Road ® 

8 Post Office Box 4309 * 

J West Covina, C A 91791 8 

| YES! | 

I Please rush me your Loan Broker’s Program, and show I 

I me how I can start as a Loan Broker within 7 days. Send me your I 
I Lenders Directory, Instructional Manual, forms and applications I 

I along with other necessary documents and information. I I 

| understand if I am not completely satisfied, for any reason, I may I 

| simple return your material to you within thirty days fox a FULL I 

| REFUND. | 

| [ ✓ ] I am enclosing a check/ mo for $49 plus $3 for shipping I 

| and handling. | 

| NAME | 

I ADDRESS | 

| CITY ST_ ZIP I 

I 8 


